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BRAHMAN CHARL VAN ROOYEN

Forerunner 
and pioneer
Brahman cattle will play an 
ever-more important role in the 
local beef industry as genomic 
research progresses to improve 
this breed even further.

T
hanks to the Brahman’s ex-
cellent traits, such as its 
hardi ness, adaptability and 
hybrid vigour, it is a popular 

choice among breeders. Genomics 
is being used to put the Brahman on 
the road to becoming the complete 
animal, says Mr Sydney Hunt, chair-
man of the Brahman Cattle Breeders’  
Society of South Africa.

The Beef Genomics Programme  
(BGP) was launched to accelerate the 
genetic improvement of beef cattle 
in Southern Africa through the appli-
cation of genomic analysis. Brahman 
breeders from South Africa, Namibia 
and Australia are participating. The 
release of breeding values for certain 
desirable traits, including feed intake, 
is one of the goals.

The society has already obtained a 
genomic breeding value for residual 
feed intake. This trait is important to 
make beef-cattle breeds more com-
petitive with other types of animals, 
such as chickens and pigs, whose feed 
conversion and growth have improved 
markedly over recent decades.

“We want to breed cattle that use 
less feed to produce more meat.  
Improving this important economic 
trait is advantageous for every body, 
from the feedlot to the consumer.  
Due to the tougher farming condi-
tions caused by global warming, cattle  
farmers will have no choice but to 
farm with hardy breeds. The Brahman 
is cut out for these increasing heat  
waves and droughts,” says Hunt.

The Brahman’s hybrid vigour is a 
plus. Nothing can touch the extra 
weight gain the Brahman adds when 
it is crossed with other breeds. The 
breed is fertile, and the cows have 
strong mothering abilities.

PIONEER BREEDERS
The first Brahmans were imported 
from America in 1954 by Mr Jürgen 
Cranz of Namibia. When South Africa’s 
Brahman Cattle Breeders’ Society 
was founded in 1957, 260 Brahmans 
had already been imported into South  
Africa, Namibia and Zimbabwe. 

The SA Studbook Association recog-
nised the Brahman as a full-fledged 
breed in 1958.

Sydney’s father, Reg, founded the 
Hunt Brahman stud in 1959. 

Sydney started farming in 1967. 
He, his son, Geoffrey, and his brother, 
Mark, are partners in a farming busi-
ness, Hunt Farming.

Hunt says the Brahmans tended to 
be smaller back in the day. The Brah-
man was bred in America to counter 
the British breeds. The idea was to  
develop a smaller, hardy animal. 

South Africa continued in this vein, 
but the Hunts later encountered larger, 
heavier Brahmans in America and 
import ed them.

MEAT CHARACTERISTICS
In practice, the Hunts participate 
completely in the BGP. It started with 
artificial insemination, from where  
it expanded into the performance  

test ing of young bulls 
at the Agricultural Research Council’s 
Armoedsvlakte testing station. 

Bulls’ growth is assessed before 
they are slaughtered, so that they can 
be evaluated for desirable meat cha-
racteristics such as tenderness, depth 
of rib fat, marbling and eye-muscle 
area. They also use link sires, which 
are therefore used for breeding in 
other herds in South Africa, Namibia, 
Australia and America.

Hunt considers the breeding values 
they received from the Brahman Cattle 
Breeders’ Society to be a valuable  
selection aid when excluding bulls that 
do not display desired traits in, for 
example, temperament. Consequently, 
he can use the right bulls for mating, 
while at the same time selecting the 
best, fertile cows for breeding.

Hunt sees a bright future for Brah-
mans. The first part of the BGP has 
yielded good results. With the con-
tinuation of the project, the few 
chinks in the Brahman’s armour that 
still need tweaking will be improved, 
and then there will be no stopping 
this breed from becoming the biggest 
beef-cattle breed in South Africa.

“The Brahman’s competitive and  
natural traits brought it to where it is. 
Now it is in the hands of the breeders 
to hone the animal further and to take 
the last few steps towards the finish-
ing line,” says Hunt.

ENQUIRIES: Mr Sydney Hunt, 082 462 6416, 
e-mail: sahuntfarming@gmail.com

RIGHT: Mr Sydney Hunt PHOTO: BRAHMAN SOCIETY

ABOVE: This white Brahman was bred by  
Hunt Brahmans. PHOTO: WAYNE SOUTHWOOD



www.voermol.co.za

VOERMOL
SB 100...

*Typical results: Feed conversion: 6,0:1
(on an air dry basis) and ADG 1,65 kg

Voermol SB 100, Reg. No. V4498, (Act 36/1947). Registration Holder: Voermol Feeds (Pty) Ltd., P.O. Box 13, Maidstone, 4380.

There may
be cheaper

fattening
concentrates...

But there is
nothing better*

For more information contact 083 414 5928 or email info@voermol.co.za

Over 50 Years of Outstanding Products & Service



6  Brahman 2020

BRAHMAN THERESA STEENEKAMP

The state of genomics  
and the next step
An exciting new phase in cattle breeding  
has arrived for Southern African Brahman.  
The last of the required number of genotypes  
are being collected now, including all new herd 
sires and influential cows.

G
enotyping can make the 
selection of the best bree-
ding animals more precise 
– and it can be done at a 

younger age. These two advantages 
alone can save the producer time, 
money and resources.

The first Genomically Enhanced 
Breeding Values (GEBVs) should be in-
troduced within the next 12 months by 
the South African and Namibian Brah-
man Cattle Breeders’ Societies.

Animals’ pedigree information and 
phenotypical measurements (usual 
per formance records) are combined in 
a single-step analysis. 

This then produces a Genomically 
Enhanced Breeding Value, the GEBV.

This breeding value is much more pre-
cise than the usual breeding values. An 
animal can theoretically be geno typed 
at birth. Accuracies of breeding values 
for traits that exist in the reference  
population will be high enough that  
selection can be done with success. 
The producer will therefore be able to 
decide right then if he wants to keep 
and invest in the animal, or if it should 
be culled, thereby saving money.

In order to produce GEBVs, a refer-
ence population has to be established  
first. This small group of animals serves 
as a benchmark for the rest of the 
breed’s animals and must be tested 
and genotyped very extensively.

WHAT IS A GENOTYPE?
A genotype is the result of an analysis 
of the DNA of an organism, with  
reference to a single or series of traits, 
expressed in single nucleotide poly-
morphisms, or SNPs. The density of 
a genotype can vary from as few as  
7 000 markers to the full genome.

The definition of a genome is the 
genetic make-up of an organism or 
group of organisms, with reference to 
a single trait, a set of traits or a com-
plete series of traits. It is the sum total 
of the genes passed down from parent 
to progeny.

By means of the Genomics Pro-
ject (BGP) and the doctoral studies 
of Ms Sinebongo Mdyogolo of the 
Agricultural Research Council (ARC), 
the South African Brahman Cattle 
Breeders’ Society and the Nami-

bian Brahman Cattle Breeders’ So-
ciety have already collected a large 
portion of the required number of  
genotypes.

Mdyogolo’s study is aimed at devel-
oping a cost-effective strategy for the 
application of genomic selection in 
Southern African beef cattle (see the 
illustration).

Genetic imputation is the statistical 
deduction (prediction) of unmeasured 
genotypes in individuals tested on a 
low-density panel. With this technique, 
animals can be tested on a relatively 
low-density panel, at lower cost, and 
then processed to a higher density by 
way of imputation.

The attributed data of imputation 
uses the genetic relationships between 
animals to make genetic predictions. 
Two consignments of genotypes have 
already been sent to Australia to  
investigate the quality of the calcu-
la tions and to see whether they are  
suitable for genetic analysis.

Mdyogolo completed her studies 
under the guidance of Dr Linky Makga-
hlela, head of the department for  
genotyping at the ARC’s Institute for 
Animal Production. The Southern  
African Brahman Cattle Breeders’  
Society could use the results to the  
advantage of the breed. 

THE ROAD AHEAD
In a tough environment where produ-
cers must brave the elements and 
other problems, the South African 
Brah man Cattle Breeders’ Society is 
pri vi leged to develop tools for its bree-
ders to make them more profit able and 
competitive in the beef industry. 

Ms Theresa Steenekamp is the tech-
nical assistant for breed improvement 
at the South African Brahman Cattle 
Breeders’ Society.

Ms Theresa  
Steenekamp

The columns illustrate the effect of  
imputation.

Imputed data

Fill in the gaps without paying extra to do so.

20K

150K

777K
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Feed efficiency, economically important when 
producing off veld or in feedlots, saves on feed 
costs, without compromising on quality.

A
bout 80% of all weaner 
calves in South Africa pass 
through a feedlot. 

Re search shows that 
about 60% of a feedlot’s cost is feed. 
Feedlots are not loyal to a specific 
breed and will discriminate when they 
consider a certain breed’s efficiency 
to be less than desirable.

The Sernick feedlot, for example, 
tests the progeny of all its own ani-
mals, as well as those of other breeds, 
thus relying on objective data when 
selecting animals for the feedlot.

Profitability depends on costs being 
kept to a minimum without compro-
mising the amount or quality of the 
product. Producers have little or no 
control over the market price of their 
products. Consequently, they have to 
concentrate on producing their pro-
ducts more efficiently.

Several factors contribute to the 
relative importance of feed efficiency 
in the beef-cattle industry, including 
droughts, rising feed costs and de-
clining prices for weaner calves.

Next to fixed costs, feed is the biggest 
expense for cattle farmers. Many 
studies have shown that feed costs 
repre sent 60-65% of total production 
costs. Maintenance of the cow herd 
is responsible for 75% of total feed 
costs. Improving the feed efficiency of 
a beef-cattle herd can, therefore, lead 
to large savings for beef producers.

NET FEED INTAKE
The recent interest in the feed effic-
iency of beef cattle has focused on net 
feed intake (NFI), which is phenotypic-
ally independent of growth, unlike the 

feed-conversion ratio (FCR). It is de-
fined as the difference between the 
actual feed intake of an animal and 
the expected feed intake needed for 
maintenance and growth. It is, there-
fore, the variation in feed intake that 
remains after the requirements for 
maintenance and growth have been 
accounted for. It is independent of the 
level of production. Because it is inde-
pendent of growth, selection on the 
basis of NFI has been researched with 
success.

Efficient animals eat less than ex-
pected for their body weight and aver-
age daily weight gain (ADG) and have 
a negative or low NFI, while inefficient 
animals eat more than expected and 
have a positive or high NFI. Residual 
feed intake (RFI) is the same charac-
teristic as NFI.

NFI BREEDING VALUE
Breedplan recently introduced an NFI 
breeding value for Southern African 
Brahmans. However, two breeding  
values are published, namely net feed 
intake (post-weaning) and net feed in-
take (feedlot finishing).

There is a strong link between the 
two breeding values, but there are ani-
mals that are arranged differently in 
terms of feed efficiency under the two 
scenarios.

The main difference between the 
two breeding values is the age of the 
animals when they are tested. Both 
breeding values are expressed as kilo-
grams of feed intake per day.  

In the example in the  TABLE , the bull 
has an NFI breeding value (feedlot  
finishing) of -0.67kg. This means it is 

expected that his progeny will eat an 
average of 0,315 kg (0,67-0,04/2) less 
feed per day than the average Brah-
man calf of the same weight growing 
at the same rate.

Net feed intake is the best available 
measure of feed efficiency, because 
it is independent of the level of pro-
duction. A number of studies have 
shown that cattle that test as efficient 
(low NFI) in the post-weaning period 
remain efficient their whole lives. 
These studies also showed that a 5% 
improve ment in feed efficiency has an 
economic impact four times greater 
than a 5% improvement in ADG.

UNIT COST
Improving feed efficiency will influence 
the unit cost of production and the  
value of breeding stock, embryos,  
semen and weaner calves. For exten-
sive farming operations, this means 
using less pasture per cattle unit. This 
gives the farmer the opportunity to 
keep more animals on his farm, or to 
have more grazing available in times 
of drought.

For feedlots it means a decrease in 
feed intake for the same growth and 
thus a decline in feed costs and, conse-
quently, a larger profit margin.

Fortunately, selecting for lower NFI 
is not associated with any negative  
effect on reproduction or growth. 

There is considerable variation in 
NFI between individual animals of a  

                                           JUNE 2020 NAMIBIAN BRAHMAN BREEDPLAN ESTIMATED BREEDING VALUES (EBVS)

Go to  https://
bit.ly/3fn7qJ0  

for the complete 
example and  
EBV graphic.

Gestation 
period
(days)

Birth 
weight 

(kg)

200
days 
(kg)

400
days 
(kg)

600
days 
(kg)

Mature  
cow  

weight 
(kg)

Milk
(kg)

Scrotum 
circum-
ference 

(cm)

Days to 
calving 
(days)

Carcass 
weight 

(kg)

Eye-  
muscle 

area 
(cm2)

Rib fat 
(mm)

Rump  
fat 

(mm)

Retail  
beef yield 

(%)

Intramu-
scular  
fat (%)

Docility NFI-P NFI-F

EBV – 2,1 25 34 44 – 3 0,7 – 22 -0,8 1 1,2 -0,7 0,3 7,3 - -0,67

Accuracy – 72% 68% 68% 67% – 45% 67% – 58% 49% 58% 57% 49% 50% 54% - 61%

Go to https://bit.ly/3iWjLq3 for the breed-average EBVs for calves born in 2018.

EBV -0,8 1,6 16 25 31 32 3 0,8 -0,4 17 0,3 0,1 0,1 0 0 0,8 -0,03 -0,04

Less feed, but more 
and better meat
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                                           JUNE 2020 NAMIBIAN BRAHMAN BREEDPLAN ESTIMATED BREEDING VALUES (EBVS)

Go to  https://
bit.ly/3fn7qJ0  

for the complete 
example and  
EBV graphic.

Gestation 
period
(days)

Birth 
weight 

(kg)

200
days 
(kg)

400
days 
(kg)

600
days 
(kg)

Mature  
cow  

weight 
(kg)

Milk
(kg)

Scrotum 
circum
ference 

(cm)

Days to 
calving 
(days)

Carcass 
weight 

(kg)

Eye  
muscle 

area 
(cm2)

Rib fat 
(mm)

Rump  
fat 

(mm)

Retail  
beef yield 

(%)

Intramu
scular  
fat (%)

Docility NFIP NFIF

EBV – 2,1 25 34 44 – 3 0,7 – 22 0,8 1 1,2 0,7 0,3 7,3  0,67

Accuracy – 72% 68% 68% 67% – 45% 67% – 58% 49% 58% 57% 49% 50% 54%  61%

Go to https://bit.ly/3iWjLq3 for the breedaverage EBVs for calves born in 2018.

EBV 0,8 1,6 16 25 31 32 3 0,8 0,4 17 0,3 0,1 0,1 0 0 0,8 0,03 0,04

specific breed. This is also seen in the  
Brahman breed. This variation indica
tes that considerable genetic advances 
can be achieved when it is selected for.

It is fairly to mildly (h2 = 0,290,46) 
heritable, so it is worth selecting for.

As 8090% of genetic advancement 
in a herd is derived from the bulls,  
the quickest way to improve feed  
efficiency in a herd is to select stud 
bulls that are naturally feed efficient, 

A feedefficient bull will transfer this 
characteristic to his progeny, which 
will be regarded as a feed saving for 
calves in the feedlot and replacement 
heifers entering the cow herd. 

Studies have shown that selecting 
for a low NFI will result in progeny that 
consume less feed for the same level 
of production as the progeny of bulls 
with a high NFI.

As NFI can be selected for indepen
dent of growth, it is expected that if  
negative NFI is selected for, the genetic 
tendency for it will decline while the 
genetic tendency for growth charac
teristics will still increase.

When the economic selection indices 
for the Brahman breed are revised 
soon, the NFI breeding values will also 
be included. This will make it easier to 
select more efficient cattle that still 
grow well.

TESTING AND COST
Every animal’s feed efficiency is deter
mined individually. Two main systems 
are used in South Africa, namely 
the Calan Gate system and the new 
GrowSafe system. There are two 
GrowSafe systems in South Africa, one 
at the Agricultural Research Council 

(ARC) in Irene and the other recently 
set up by the De Heus feed company 
and run privately by Mr Koos Kooy of 
KwaZuluNatal.

The ARC has feedintake testing sta
tions in every province and the data is 
acceptable to the Breedplan system 
that is supported by the Brahman  
Cattle Breeders’ Society. The cost per 
bull is about R6 000, feed included. A 
contemporary group is always tested, 
meaning preferably five or more bulls 
from the same management group.

Ms Izaan du Plooy is attached to the 
Livestock Registering Federation (LRF) 
and is responsible for technical ser
vices and the genomics project.

ENQUIRIES: Ms Izaan du Plooy, 012 667 5258, 
email: office@lrf.co.za
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Advantages of DNA profiles
Accurate breeding and studbook information 
on every animal is important to all stud and 
commercial breeders. It ensures that other 
breeders and clients get what they pay for.  
DNA parentage tests are powerful aids for 
breeders to improve the reliability of their  
animals’ pedigrees and herd information.

D
eoxyribonucleic acid, or 
DNA, is the genetic blue-
print inherited from pa-
rents. Half our DNA blue-

print is inherited from our paternal 
DNA and the other half from our ma-
ternal side.

DNA is found in all nucleus-contain-
ing cells and can be retrieved easily 
from hair roots or blood. Inside all DNA 
molecules, there are regions random-
ly referred to as “junk DNA”. These 
consist of a number of repeated DNA  
sequences, for example GATAGATA-
GATA (GATAx10 and GATAx13). 

These DNA regions are more correct-
ly called DNA microsatellite markers or 
short tandem repeats (STRs).  GRAPH 1  
is a typical example of repeating DNA  
sequences. The number of repeats, 
namely GATA, can differ between indi-
vidual animals. One can have 10 and 13 
GATA repeats and another one 12 and 
20 GATA repeats. This variation in the 
number of repeats in every marker 
can be determined through a labora-
tory test.

This size combination differs in 
every DNA marker, and this is repor-
ted as the DNA profile of every animal.

 GRAPH 2  is an example of a DNA pro-
file compiled from 11 different microsa-
tellite markers.

PROVING PARENTAGE
DNA microsatellite markers used to 
determine parentage in cattle can 
have many different allelic variations 
per marker (20 to 30). It is precisely 
this variation that makes DNA markers 

so useful for breeding confirmation 
and paternity testing.

Paternity testing and breeding con-
firmation rely on each parent contri-
buting one complete DNA strand to the 
progeny, in other words a 50:50 con-
tribution from each parent. There fore, 
if a specific DNA marker (also called 
an allele) is present in a calf, but not 
in either of the named parents, that 
parent, or couple, is excluded as the 
biological parents of the calf.

To confirm breeding, it is important 
to test the dam and possibly the sire. 
This is particularly important where 
line breeding is practised or in a herd 
with little genetic variation.

Verifying only paternity can lead 
to incorrect results, which will ad-
versely affect the breeding values of 
future generations and can bedevil  
genomic evaluations.

The following four partial DNA  
profiles can be compared to illustrate 
this: two possible sires, a dam and a 
calf.  TABLE 1  represents a partial DNA 
profile of the four cattle. Every DNA 
marker is indicated by a specific name. 
For example, TGLA227 has two alleles 
each. The interpretation of the com-
parison of this DNA profile indicates 
that the calf was bred from bull 1 and 
not bull 2.

The data in  GRAPH 3  and  TABLE 2  ser-
ves as a good example of how incorrect 
information can be obtained if only  
paternity DNA tests are done. Note 
that bull 1 and bull 2 would both have 
been valid as sire if the dam had not 
been tested as well. Any one of the 

DNA markers’ two alleles could be 
traced back to the dam and bull 1.

ACCURATE
The accuracy of DNA parentage tests 
is closely related to the number of 
DNA markers used in the test and, 
above all, the variation at every DNA 
marker (the number of alleles present 
at every marker).

The guidelines of the International 
Foundation for Animal Genetics (ISAG) 
are followed. ISAG currently recom-
mends a panel of 15 markers.

Unistel’s tests meet ISAG’s inter-
national requirements and use a pa-
nel of 15 different DNA microsatellite  
markers. Another four markers are 
available if needed.

In general, 99,9% accuracy is  
achieved in cases where both dam and 
bull are tested. 

In multiple-sire breeding herds  
where only the sires are tested, accu-
racy declines to between 98,3% and 
99,6%, depending on the breed and 
level of line breeding, as well as the 
number of markers and the specific 
markers used in the DNA panel. 

Parentage verification has various 
advan tages for all cattle farmers and 
breed ers.

■■ Analysis of DNA profiles ensures  
individual identification of animals. Such 
profiles are of great value in stock-theft 
cases.

■■ Accurate breeding confirmation helps 
to monitor the mating ability of bulls.

■■ Verified breeding ensures accurate 
 pedigrees and reliable herd data.

■■ From statistics derived from control 
tests performed from 2011 to 2019, it 
appeared that up to 30% of the breed-
ing of named, registered animals was  
provided incorrectly by breeders. Incor-
rect breeding data has a large influence 
on the accuracy and reliability of breed-
ing values (estimated breed values  
or EBVs, Blup values and genomic eva-
luations).
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GRAPH 2: EXAMPLE OF A DNA PROFILE

A typical example of repeating microsatellite DNA sequences.

GRAPH 1: DNA SEQUENCES

An example of DNA profiles with which parentage can be determined. Interpretation  
indicates the calf was bred from bull 1 and not bull 2.

GRAPH 3: DNA PROFILES TO ESTABLISH PARENTAGE

TABLE 1: DNA PROFILE

Progeny 
IDMarker no.

Lab. no.

TGLA227 77 89

BM2113 133 135

TGLA53 154 182

ETH10 215 217

SPS115 248 260

TGLA126 113 115

TGLA122 143 151

INRA23 206 210

ETH3 115 115

ETH225 148 148

BM1824 180 180

CSRM60 92 104

CSSM66 179 185

BM1818 260 262

ILSTS006 292 298

An example of a 
complete 11-marker 
DNA profile, as seen  
on the genetic 
analyser.

Only in the case of bull 1 can one allele be traced from the calf back to the dam and 
one allele to the sire. Bull 2 is excluded. This would not have been the case if only the 
paternity test had been done. Both would have been a fit and could have been verified.

DNA markers TGLA227 BM2113 TGLA53 ETH10 Included/Excluded

 Bull 2 81 87 125 141 158 184 217 219 Excluded

 Bull 1 89 97 133 137 158 160 217 217 Included

 Dam 81 89 125 139 166 184 211 221 Included

 Calf 81 87 125 137 160 184 211 217

TABLE 2: PATERNITY TEST

GENOMIC ADVANCES
Over the past 10 years and more, the 
role of genomic technology has been 
discussed intensely at cattle-bree-
ding industry meetings. The goal of 
genomics is to enable scientists and 
breeders to understand all the infor-
mation contained in an animal’s DNA. 
This knowledge of how genes interact 
and influence one another, as well as  
where genes for specific traits are  
located, makes genomic predictions 
for individual animals a reality.

On the basis of desired traits such 
as fertility, meat quality and feed  
efficiency, genomic predictions can 
identify genetically superior ani-
mals with DNA markers for the de-
sired traits. Genomics accelerates 
genetic advancement by making it 
possib le to select bulls at a much 
younger age on the basis of desired, 
advantageous traits. The generation 
interval is, therefore, shortened.

CONFIRMATION OF BREEDING
Correct pedigree data is necessary to 
calculate accurate breeding values. 
Therefore, confirmation of breeding is 
of the utmost importance in the stud 
industry. Verifying only the paternity 
of stud progeny can lead to faulty 
data, especially in herds where strong 
line breeding (even inbreeding to  
establish traits) is practised. It is, there- 

fore, desirable to perform parent age 
verification with DNA genotypes. The 
DNA microsatellite technology is the 
gold standard and very reliable.

Genomics is a useful, innovative 
technology that offers much genetic 
information. Unfortunately, the inno-
vative process is not cheap. The true 
cost of genomics must however be 
meas ured against the added value of 
the information the farmer receives. 

Having reliable genomic breeding 
values for making selections is always 
more important than cost. 

Dr Munro Marx is 
managing director 
of Unistel Medical 
Laboratories.

A DNA profile compiled from 11 different microsatellite  
DNA markers.
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Veteran celebrates 
50 Brahman years
After more than half a century of farming 
Brahmans, this veteran unequivocally declare with 
authority: We farm a remarkable animal that is 
ideally adapted to South Africa’s harsh conditions.

F
rom humble beginnings in 
1969 with three cows and cal-
ves, this stud was led for 51 
years by its passion for herd 

improvement along a path of progress 
and overall breed improvement, of 
which its breed society can be proud.

Until recently, Mr Theo Dicke and his 
wife, Maré, farmed red and white stud 
Brahmans on the farm Spitsrand at 
Modjadjiskloof in the Mooketsi valley 
under the stud name Dicke Brahmans. 
They have now retired and live in  
Tzaneen. Their son, Miles, runs a Brah-
man stud, Miles2Go, also known as 
Dicke Brahman Farming, at Komga in 
the Eastern Cape.

The first imported Brahmans were 
not African cattle, and South African 
farmers had to buy the Brahmans that 
were available back then. 

Using stricter selection for better 
meat and milk production, fertility, 
temperament and performance tes-
ting, it took a long time to breed a local 
African-type Brahman.

“The South African Brahman breed-
ers, therefore, bred a more market- 
orientated product, with better meat 
characteristics, milk, temperament 
and hardiness for local conditions,”  
recalls Dicke.

The legendary bull Manso, the father 
of the Brahman in America, was bred 
from the Guzerat bull Albacrata and 
the Nelore dam Penelope.

“We decided to follow this winning  
recipe by importing Nelore and Gu-
zerat semen from America and Brazil 
in 1982 to make good progress in the 
breed,” says Dicke.

Today, Dicke Brahmans is one of 
the oldest existing Brahman herds in 
South Africa.

In 1986, Dicke attended the World 
Brahman Congress in Cartagena, Co-
lombia as vice-chairman of the Brah-
man Cattle Breeders’ Society of South 
Africa. He is also a founding member 
of the current World Brahman Fede-
ration. In 1998, he again attended a 
world congress in Colombia, where he 
presented a paper on the integration 
of objective measurements, func tional 
efficiency and visual appraisals in  
order to satisfy the demands of a com-
petitive market.

TRAITS STRENGTHENED
Mr John Warren, father of Maré and 
her brothers, Herbert and Piet, impor-
ted his first Brahman bull, NCC Sir Im-
paranso 135 ABBA, from Norris Cattle 
Co in America in August 1956. Dicke 
bought his first three registered cows 
with calves, and a bull, from Warren. 
This was the beginning of Theo and 
Maré’s Brahman operation and a life-
long connection with Brahmans.

Through the years they also iden-
tified other lineages and tried them 
out, namely Nelore, Guzerat and Indo- 
Brazilian. Dicke travelled widely to 
study Brahmans, including to Brazil, 
Cuba, Paraguay, Colombia, Venezuela, 
Mexico and America. A combination 
of this breeding stock and knowledge 
enabled him to breed fertile, hardy  
cattle. In the process, he also strength-
ened other traits, especially hybrid  
vigour, hardiness, resistance to heat 
and ticks, and improved gait.

NOT TEMPTED BY GAME
Dicke says high prices for rare game 
had previously convinced many cattle 
farmers to switch to game, but poor 
game prices have seen many farmers 
switching back. 

However, the droughts of recent  
years, and accompanying lack of gra-
zing, forced many farmers to slaugh-
ter breeding animals, with heartwater- 
resistant animals being particularly 
scarce.

His stud also achieved success with 
a project to breed polled Brahmans. 

After a long search, during which 
Dicke rejected inferior polled breed-
ing stock, he imported the semen of 
the bull V8 51/6 (registration num-
ber 501137580) from Sloan and Jim  
Williams’s V8 Ranch in Hunger ford, 
Texas. This extraordinary bull formed  
the basis of the breeding stock for the  
Dicke family’s polled herd.

“The polled genes were related to 
a wide range of the Manso lines that 
became so popular in South Africa. 
We can therefore use our polled lines 
in our regular cattle with confidence 
and make them available to other 
breeders,” says Dicke.

“The advantages of polled calves are 
remarkable, and we don’t have the 
continual aggravation of having to de-
horn animals. ”

This is a shortened translation of an 
article that appeared in Landbouweek-
blad on 22 September 2017.

ENQUIRIES: Mr Miles Dicke, 084 589 3174, 
e-mail: mwdicke@mweb.co.za

Mr Theo and Ms Maré Dicke. As an interbreed 
judge of meat- and dual-purpose cattle, Theo 
Dicke has been awarded lifelong honorary 
membership of the South African Interbreed 
Judges’ Association. He was known interna-
tionally as a Brahman judge, a trainer and 
inspector at the association. PHOTO: SUPPLIED
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Generations of success
At 85, the legendary Mr Nico Meyer, of Loriza Brahmans, could be the 
oldest Brahman breeder who still knows all the comings and goings of the 
family stud – even if he only lends a hand and some good advice these days.

E
ven though Mr Nico Meyer 
lives in a retirement village 
in Great Brak River in the 
southern Cape these days, 

his mind is still sharp. Not only does 
he still take an interest in the family 
farming business, he also keeps busy 
by trading shares on the stock ex-
change every day.

His son, Louis Snr, says his father 
was 16 years old when he wrote  
matric. Nico started farming with his 
father, Morris, near Vereeniging in 
Gauteng around 1954. As a young  
man, Morris had earned extra money 
by plucking maize by hand, allowing 
him to later rent land and a team of 
oxen to plant his own maize, and farm 
with Afrikaner cows. Eventually, Morris 
was able to buy his own farm at Wel-
verdiend near Zeerust, where he ran 
an ox-farming operation while conti-
nuing to farm at Vereeniging.

The Brahman farming operation can 
be traced back to when Morris acqui-
red a heifer from Namibia. By then, he 
had already decided it was better to 
focus on dam lines instead of sire lines, 
a policy still followed with much suc-
cess today. Afrikaner cows were mated 
with Brahman bulls, but struggling to 
find good bulls, he started breeding his 
own. This is why he started breeding 
his own bulls. The combination of the  
hardy Afrikaner and the fertile Brah-
man was a good cross.

“Oupa Morris and Prof Jan Bonsma 
were distantly related and regularly 
talked about which breeds were best 
for developing the Bonsmara.

“Oupa liked the Brahmans the best, 
but I remember they were very ill tem-
pered,” says Louis Snr.

Morris, therefore, applied selection 
right from the beginning in order to 

breed gentler Brahmans, with good  
teats. He later founded the Tommies-
rus company, headquartered on the 
Tommiesrus farm near Lichtenburg, 
which is still the main farm.

Nico played the leading role at this 
point, but Morris was always there 
to advise him. “This policy is handed 
down from generation to generation. 
My grandfather allowed my father to 
take charge, but he was available for 
advice. Later, my father did the same 
with me, and today I let my son, Louis 
Jnr, take the lead in many decisions.

“I would never have gotten where I 
am today if it were not for my father’s 
support. He still takes an interest in 
the business and phones me regularly 
to stay on top of things. This shows 
how good family relations are,” says 
Louis Snr.

PIONEER YEARS
Mr Dave Morley, who was the executive 
head of the Brahman Cattle Breeders’ 
Society in the early years, played an 
important part in the development of 
the Brahman in South Africa. 

Nico and Dave often discussed the 

improve ment of the Brahman, and they 
devised a plan to appraise a bull on its 
strong and weak points. In this way a 
farmer would be able to determine 
for themselves which percentage of a 
specific bull’s progeny could breed, for 
example, a weak sheath, bottle teats or 
good calves, and they would be able to 
attach a rand value to the bull. Below a 
certain level, it was better to slaughter 
the animal. This later led to the Mildex 
and Bradex classification system.

Nico was also a well-known Brahman 
judge and made his mark on the breed 
in the pioneer years, when Messrs 
John Warren and Alf Coetzer also 
played a leading role.

A LIFE OF CATTLE FARMING
Louis Snr says his mother, Julene, had 
a razor-sharp mind, which was handy 
at a time when all notes where taken 
down by hand and typewriter.

“My parents were a great team. 
Mom forgot nothing and could remem-
ber registration numbers and other 
figures for every animal,” he says. His 
parents truly lived for their cattle.

Loriza Brahmans is one of the oldest 
herds, and Nico may be the oldest 
breeder who remains actively involved.

Louis Snr describes his father as an 
outstanding businessman and farmer. 
“He has a very sharp mind. He may not 
be chucking licks into the trough him-
self anymore, but he knows everything 
that goes on in the business.”

One of the most important lessons 
he learnt from his father, is that it 
doesn’t matter how much money you 
make or how much of it you keep, but 
rather what you do with it. Another is 
dad Nico’s motto with the five Ps:  
Proper preparations prevent poor per-
formance. 

BRAHMANCHARL VAN ROOYEN

Mr Nico Meyer PICTURE: SUPPLIED
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Next generation 
honours granddad
The third-oldest Brahman stud in South Africa, 
Ghaap Brahmans, near Griekwastad, is at the 
top of its game. The third generation of Scholtzes 
want to build on previous generations’ targeted 
breeding to still further improve the breed.

A
fter being a 
member of 
the Brahman 
Cattle Breed

ers’ Society of South 
Africa for half a century, 
Mr Gert Scholtz Snr de
cided to call it a day. This 
does not mean the end of 
the wellknown Ghaap Brah
mans though. His son, Joe, is 
still deeply involved in the business on 
Patrysfontein, and Joe is ably assisted 
by his sons, Gert Jnr and Herman.

Gert Snr started farming Brahmans 
in 1969 near Griekwastad after Mr Alf 
Coetzer, the chairman of the Brahman 
Cattle Breeders’ Society, convinced 
him to start farming with the breed 
the year before. In 1969, he bought 
four heifers from Coetzer’s Code stud 
at the first auction by the Brahman 
Cattle Breeders’ Society in Pretoria  
aimed at promoting the breed.

A few days later, Gert also bought a 
heifer from Dr Gerrie van der Merwe 
of the Sirkel O Brahman stud. One of 
the female animals fetched R1 200, 
a South African record for the breed  
breed at the time. Two bulls from 
Coetzer’s stud were acquired shortly 
thereafter.

This was the beginning of the Ghaap 
stud, which today is the thirdoldest 
stud in South Africa. The stud has 
been involved in the Northern Cape 
Brahman Club’s auctions and events 
in Vryburg since 1972, and, since 
1990, those of the North West club in  

Lichtenburg, too.
The stud also partici

pates in other auctions, 
such as the national Brah
man sale and the SA  
champion ships for non 
halter trained cattle. 
Today, adapted Ghaap 

Brahmans are found all 
over Africa.

Joe started farming with his 
father in 1983 and has mana ged the 
stud since 1990. In 2014, he and his 
sons bought part of the stud from 
Gert Snr. The grandsons say it is a pri
vilege and honour to continue their 
grandfather’s dream. Their grand
father decided to step back at the end 
of 2019 and resigned as a member of 
the society. He and his wife, Jeanette, 
now live in Bloemfontein.

Joe says his father formulated a 
breeding policy back in the day to get 
his farming business up and running 
with two bulls and five heifers. His de
cisions included not purchasing any 
female animals and only buying Man
so bulls when he needed new breed
ing stock. He kept accurate, efficient 
records of the Brahmans throughout.

GOOD BREEDING POLICY
The breeding policy was aimed at pro
ducing mediumframed, functionally 
efficient animals adapted to the veld, 
with good meat qualities and high le
vels of fertility, and cows with good 
mothering abilities, lots of milk and a 
heavy weaning weight.

One of their cows recently had twins 
despite drought conditions that lasted 
for seven years.

Only cattle with a good tempera
ment are kept for breeding and sold to 
other farmers. All rejected animals are  
slaughtered. Since 1980 they have 
tried to to performance test all their 
animals. This lead to the culling of one 
of Gert Snr’s original heifers, as she 
was found not to be fertile enough!  

So, the stud really only started out 
with six animals. Today, the stud con
sists of 220 Brahmans.

The herd is kept on natural veld 
in a region that only receives 325 mm 
of rain on average per year. These 
Brahmans, therefore, need to be very 
tough. The veld’s carrying capacity is 
only one large livestock unit per 13 ha. 

To prevent nutritional deficiencies, 
the Brahmans are given licks in sum
mer and winter.

The hard, chalky soil that is typical of 
this region delivers nutrition in the 
form of sweetveld grasses, brushes 
and diverse shrubs and trees. 

ENQUIRIES: Mr Joe Scholtz, 082 324 9600, 

Three generations. Mr Gert Scholtz (82, 
second from right) became a stud breeder in 
1969, and his son, Joe (second from left), took 
over at Ghaap Brahmans in 1990. Joe’s sons, 
Gert Jnr (far left) and Herman (far right),  
now farm beside their father. PHOTOS: SUPPLIED

Mr Gert Scholtz Snr with one of his heifers,  
which was crowned junior champion at the 
Kuruman show in 1974. LOCATION 

Griekwastad, 
Northern Cape
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SA Brahmans lead in  
feed-efficiency testing
By 2050, agriculture will have to produce twice as much food as today  
to feed a world population of 10 billion people. Farmers will, therefore,  
have to breed more efficient cattle to provide enough high-value protein.

F
eed efficiency is one of the 
most important economic 
traits for both feedlots and 
pasture farming. Most wea-

ner calves are destined for the feed-
lot, where feed constitutes 65% of 
the total cost. There are also costs 
attached to grazing, be it capital, cash 
crops or running costs such as rent. 
This is especially important in the 
maintenance of the national cow herd 
and expenses such as licks.

It is estimated that, by 2050, agri-
culture will have to produce twice as 
much food as today on the same sur-
face area or less to feed a world popu-
lation of 10 billion people. In addition, 
the agricultural industry will have to 
do so with less labour, while adopting 
sustainable production methods and 
adapting to climate change.

One adaptation is to breed cattle 
that are more efficient, in order to pro-

vide enough high-value protein.
The feed-conversion ratio (FCR) is 

the amount of feed (kg) consumed to 
gain one kilogram in weight.

For all types of cattle evaluated at 
GenTecSol’s testing station for residu-
al feed intake (RFI) in Namibia, it varied 
between 3,71 kg and 11,66 kg feed per 
kilogram of weight gained. This is a 
big variation, and clearly there is large 
scope for improvement. The pattern is 
the same for all cattle breeds tested. 
There is greater variation within a 
breed than between breeds.

However, selecting for FCR will lead 
to an increase in genetic growth, ma-
ture cow weight and, consequently, 
feed costs for the entire cow herd. 
Thus, one inherently selects for bigger 
animals, while the metabolic require-
ments for maintenance and growth 
are neglected.

The old phase C and D tests for feed 

efficiency are, therefore, old-fashion-
ed and irrelevant. RFI tests are the 
true measure of feed efficiency.

RESIDUAL FEED INTAKE
RFI is the difference between an ani-
mal’s measured (or actual) feed intake 
and its expected feed requirement for 
maintenance and growth. It is inde-
pendent of growth or the level of pro-
duction. Efficient animals eat less and 
have a low (negative) RFI. Cattle with 
an improved RFI consume 12% less 
feed, release 30% less methane and 
produce 17% less manure.

RFI is mildly heritable (about 40%) 
and considerable genetic improvement 
is, therefore, possible. It is esti mat ed 
that a 10% improvement in feed  
efficiency can lead to a 43% increase 
in profit. Selecting for RFI does not 
affect fertility. By improving feed effic-
iency, more cattle can be kept on the 
same pasture. 

The carrying capacity can thus be 
raised, consequently raising profits. .

TESTING STATIONS
The Agricultural Research Council 
(ARC) has erected a number of testing 
stations based on the Calan Gate 
system all over South Africa. A Grow- 
Safe system has also been installed at 
Irene, mainly for research purposes. A 
new GrowSafe RFI testing station was 
launched in March 2016 at Okawatuta 
in Namibia. It is privately owned by two 
Brahman breeders, and it is the first 
RFI testing station in Africa with direct 
data capture that sends the data to 
Calgary in Canada in real time.

GenTecSol can evaluate up to  

BRAHMANMECKI SCHNEIDER



RESIDUAL FEED INTAKE (RFI) 
VERSUS AVERAGE DAILY  
WEIGHT GAIN (ADG)

Bull  ADG 
(kg/
day)

RFI 
(kg)

RFI 
rank- 
ing

15-0075OKB 1,66 0,49 18

15-0012OKB 1,10 -0,64 3

15-0014OKB 1,17 0,93 21

15-0171OKB 1,13 -0,65 2

15-0109OKB 1,49 0,24 14

15-0106OKB 1,47 -0,57 4

15-0181OKB 1,43 -0,85 1

15-0135OKB 1,24 0,54 20

15-0025OKB 1,66 0,51 19

15-0028OKB 1,63 -0,46 5

Average 1,39 0,00

ADG (kg/day)
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RFI VERSUS ADG.
SOURCE: SCHNEIDER FAMILY

THIS IS NEW FOR ALL BREEDS  
IN SA. IT IS ALSO THE FIRST TIME 

GLOBALLY THAT SUCH AN EBV HAS 
BEEN EVALUATED FOR BRAHMANS.

BULLS FROM OKBARA BRAHMANS THAT  
WERE TESTED FOR RFI IN MARCH 2016
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96 animals per test. Over the past 
four years, 1 252 young, registered 
bulls from 16 different Namibian stud 
breeders were tested for feed effi
ciency: 941 Brahmans, 190 Simmenta
lers and 121 Simbras.

DATA COLLECTION
All animals are furnished with a special 
radiofrequency ear tag (RFID) when 
they arrive at the testing station. An 
antenna on the edge of the feeding 
trough reads the animal’s identity 
number when it puts its head into 
the trough to feed. Its feed intake is 
measured every second by weighing 
cells with an accuracy of 10 g. Measure
ment of the animal’s feed intake stops 
when its ear tag indicates that it has 
left the feeding trough.

At GenTecSol, 99% of all the feed 
can be linked to specific animals. All 
animals are weighed at the start of the 
test and weekly thereafter, until the 
end of the test. This data is collected 
and evaluated by GrowSafe at the end 
of the test. GrowSafe also sends the 
data to the ARC’s Intergis and Breed
plan’s IRL2 databases with the ulti
mate goal of developing an estimated 
breeding value for RFI.

TEST REQUIREMENTS
Brahmans follow the testing protocol 
of the Beef Genome Programme:  
animals of 200300 days (RFIp = 
postweaning) or 300400 days (RFIf 
= feedlot finishing). There is a high 

correl ation between these two traits.
It is very important to have contem

porary groups with an age difference 
of no more than 60 days, with at least 
five animals and at least two sires  
in the group. The GrowSafe norm of 
an adjustment of 21 days followed 
by a test period of 70 days has been  
accepted by the ARC and Breedplan. 
This means a test of 91 days is carried 
out four set times per year.

EVALUATION WITHOUT RFI
GrowSafe evaluates the unprocessed 
data per contemporary group and 
supplies it to GenTecSol. Several para
meters are tabulated as an interim 
guide line, of which the average daily 
gain (ADG measured in kg) and RFI in
dex for every animal (with RFI ranking) 
is taken into account to select more 
efficient animals in the absence of an 
estimated breeding value (EBV).

As an example, the  TABLE  on page 
15 supplies the identity number of  
several young bulls with the ADG and 
RFI indexes tabulated. This data is 
transferred to an XY scatter plot with 
the ADG on the X axis and the RFI in
dex on the Y axis. Low (preferable) RFI 
values are negative. 

Please note that animals with a high 
ADG (right of the Y axis) and low RFI 
values (below the X axis) are the goal. 
Animals in the lower right quadrant 
should be selected because they are 
more efficient. 

This is a practical way of identifying 

sires with good feed efficiency.
In the  DIAGRAM  on this page, two sires 

where chosen as young bulls: OKB 15
28 Bozo and OKB 151 Admor. Admor 
was the Namibian Grand Champion 
Brahman bull in 2018. These sires’  
calves have been weaned and are al
ready in the testing station as the next 
generation. The tested bulls are evalu
ated on this basis for every intake.

EBVS FOR RFI
With the cooperation of Breedplan, 
the Southern African Brahman Breed 
Improvement Forum was instrumental 
in the monthly publication of EBVs for 
RFI. Test data for feed efficiency from 
historical sources and data from Gen
TecSol made it possible to evaluate 
EBVs. RFI EBVs for Brahmans have 
been available for the past few months. 
This is new for all breeds in Southern 
Africa. It is also the first time globally 
that such an EBV has been evaluated 
for Brahmans. It will be included in 
the breed’s next international genetic  
evaluation.

Thanks to the availability of EBVs 
for RFI, the selection method for RFI 
breed stock will be based on a similar 
fourquadrant graph, with RFI EBVs 
on the Y axis (with zero as the aver
age RFI EBV) and growth according to 
the EBV for 400day growth on the 
X axis. The young bulls in the bottom 
right quadrant will be the ideal breed
ing stock. Using bulls with a good RFI  
value is the quickest way to achieve 
genetic improvements for feed effic
iency in a herd.

LOOKING TO THE FUTURE
GenTecSol invested in a GrowSafe 
beefcattle system that measures an 
animal’s weight continually. Animals 
will be measured more accurately 
with out having to put them through 
the crush every week. This can lower 
the test period to 49 days, with an 
adjustment time of 14 days. This will 
lower the cost of testing considerably.

Mr Mecki Schneider is a Brahman  
breed er from Grootfontein, Namibia. 



Bulls tested for feed efficiency (RFI) (March 2016)

Average daily weight gain (kg/day)

OKB 15-28 Bozo

OKB 15-1 Admor

TWO FEED-EFFICIENT BULLS, OKB 15-1 AND OKB 15-28, ARE IDENTIFIED  
IN THE SCATTER PLOT. SOURCE: SCHNEIDER FAMILY
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Okabra Brahmans’ 
ambitious goals 
The third and fourth generations of the Schneider family in 
Grootfontein in Namibia are now actively part of the century- 
old cattle business, with knowledge acquired over decades.

B
esides a large commercial 
herd, the Schneider family 
also owns one of the largest 
Brahman studs in Southern 

Africa. The family wants to bring 
about a revolution in breeding by 
identifying future developments and 
trends timeously, and applying the 
most innovative breeding techniques 
and technology. Our motto is to em-
brace the challenges of the future.

The stud has marketed thousands of 
Brahman bulls and female animals to 
commercial and communal farms as 
well as several studs in Namibia and 
neighbouring countries.

It takes dedication to improve the 
profitability of customers’ livestock 
operations, while envisioning a nutri-
tious, high-quality meat product on 
consum ers’ plates, produced on natu-
ral, sustainable pasture.

GENETIC BREEDING GOALS
The most important drivers for genetic 
change are our stud sires. We strive 
for highly accurate estimated breed-
ing values (EBVs) across all our herds, 
with consideration for our customers’ 
needs: hardy, adapted animals with 
low maintenance requirements; and 
structural correctness to promote 
profit ability.

Okabra Brahmans currently has 23 
stud sires (in two breeding seasons) 
that were bred from breeding stock 
from North America, Southern Africa 
and Australia, among others. All of 
them are regarded as curve-benders.

The average EBVs of all 23 bulls 
reflect our selection goals: low birth 
weight for easy calving; and rapid, 

strong growth with a mature cow 
weight slightly below the breed aver-
age to produce medium-frame female 
animals. The two fertility traits of  
scrotal size and days to calving are in 
the top 20% of the breed, as well as 
good carcass traits with exceptional 
EBVs for fat, which are important for 
early-matur ing animals and marketing 
off the veld. Every young animal is  
scanned by ultrasound.

PROFITABILITY
We breed animals with a good tem-
perament and feed efficiency, which 
are measured against our new EBV 
for net feed intake. With regards to 
profitabil ity, this group of stud sires is 
in the top 19% of the breed on all three 
selection indices.

All young animals undergo strict 
compulsory inspections by the bree-
ders’ society every year. In addition, 
each cow is assessed annually, based 
on visual appearance, body condition, 

navel, udder and temperament scores 
as well as her retention and the pro-
fitability of her progeny, to make sure 
that we keep only the best animals and 
breed the type of animal our custom-
ers want.

Okabra Brahmans has a rating of 4,5 
stars out of 5 for total performance 
recording.

We are part of the Beef Genomics 
Programme (BGP), in which all our 
herd sires are genotyped, and our in-
fluential female animals identified, in 
order to supplement the precision of 
all EBVs with GEBVs (genomically esti-
mated supported EBVs) in future.

Selection indices are being devel-
oped to evaluate the profitability of a 
set of breeding values in specific pro-
duction environments and markets.

The positive genetic trend for three 
selec tion indices (pasture, weaner-calf 
and feedlot production) shows an in-
crease in the Okabra herd’s profitability 
over the past 10 years (GRAPH 1 AND 2).

BRAHMANMECKI SCHNEIDER

The Schneider 
family mem-
bers are, from 
left, Reimo and 
Sonja with their 
daughter, Lisa, 
and Brigitte 
and Mecki. 
PHOTO: OKABRA 
BRAHMANS



 LOCATION 

Grootfontein, 
Namibia
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RESIDUAL FEED INTAKE
Cattle with a low residual feed intake 
(RFI) are efficient because they eat 
less than expected while still putting 
on the same amount of weight. 

Okabra has already tested more 
than 400 young bulls. The stud is the 
co-owner of the GenTecSol testing sta-
tion that measures RFI at Hochfeld in 
Namibia. The data is evaluated in real 
time by GrowSafe in Canada. The stud 
also joined GrowSafe’s international 
network as a partner, enabling it to 
measure its animals’ efficiency against 
many other cattle breeds.

MEAT TENDERNESS
Okabra’s participation in the BGP in-
volves some bulls being slaughtered, 
so that the quality of the beef can be 
evaluated under the guidance of the 
Agricultural Research Council in Irene. 
Outstanding results were achieved in 
the top category (restaurant quality) 
for meat tenderness, with six of our 
animals with different sires in the top 
10 of all Brahmans that were slaught-
ered.

We set off on this road 25 years ago 
by importing bull semen with markers 
for meat tenderness. Some markers 
have been bred into our herd success-
fully. The day we can deliver naturally 
produced, guaranteed high-quality 
meat that is tender, juicy and tasty, it 
will put considerably more money into 
the pockets of producers.

All our weaner calves and heifers 
are appraised for good temperament. 
Animals that are not gentle are not 
just culled from a management point 

of view but also to improve meat ten-
derness.

HEAT DETECTION
With the co-operation of Allflex we are 
participating in a research project to 
optimise heat detection in Bos indicus 
cattle and to improve the results of 
artificial insemination (AI) by using 
a special SenseHub ear tag. This is a 
new feature for SenseHub in Bos indi-
cus cattle.

During the past breeding season, 
we supplied 40 Brahman heifers and 
12 Simmentaler heifers (as a reference 
herd) with ear tags. We monitor their 
movements, feeding habits and health 
status with a solar-powered receiver 
at the cattle station. Adjustments 
were made to the algorithm for heat 
detection in Bos indicus, leading to a 
higher pregnancy rate with AI. More 
heifers have been tagged with a view 
to the coming winter breeding season.

DIGITAL RECORDS
We evaluate and improve our farm and 
stud-breeding management methods 
constantly. We use principles from in-
dustrial engineering to evaluate and 
improve processes, such as the bottle-
neck that arises when data is recorded 
by hand.

We switched from recording data 
using pen and paper next to the crush 
to using a digital scale and RFID ear 
tags (so animals can be identified with 
a scanner). The data is transferred to a 
laptop by means of Bluetooth.

With the HerdMaster herd manage-
ment program all herd data from 

differ ent computers is synchronised 
regularly in the cloud.

SUSTAINABILITY
We are aware of our natural resources 
(pastures) and strive to manage them 
sustainably. We are involved at a natio-
nal level in improving grazing in Nami-
bia. The most important factor in far-
ming livestock profitably is to improve 
carrying capacity sustainably. In turn, 
this will open the door internationally 
for the marketing of beef produced 
through extensive farming

Regenerative farming methods are 
applied under extensive conditions, 
largely to improve soil conditions to  
improve grazing. This will lead to pas-
tures becoming more resilient and 
productive, while opening the door a 
little further for the successful marke-
ting of meat produced extensively.

MARKETING
We co-host online auctions that offer 
our stud cattle to markets outside our 
national borders. A quarantine camp 
has been registered on our farm, 
which strengthens our experience in 
supporting exports. Our eagerness to 
keep up with technological and  
genetic trends and to make sure our 
herds adapt to future consumer de-
mands and environmental conditions 
has always paid dividends for us and 
our customers and will do so in future 
too. Read more about our breeding  
policy at www.okabra.com. 

ENQUIRIES: +264 81 129 2623,  
e-mail: mecki@iafrica.com.na

GRAPH 1: SELECTION INDEX FOR PRODUCTION ON PASTURE

78
76
74
72
70
68
66
64
62
60
58

2010    2011     2012     2013    2014     2015     2016    2017    2018      2019 

Year

Se
le

ct
io

n 
in

de
x 

(r
an

d)

Herd             Namibian society

GRAPH 2: SELECTION INDEX FOR FEEDLOT PRODUCTION
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OKABRA BRAHMANS

Schneider Family • Grootfontein Namibia
Tel: 067 - 240 321 • Cell: 081 129 2623 • Cell: 081 350 1601 • info@okabra.com • www.okabra.com

Embracing the challenges of tomorrow

You buy bulls with the latest breeding technologies 
proactively integrated - Residual Feed Intake and Meat 

Tenderness genes are already in our herds long before the 
market takes it up. You will reap the benefits in time.   All 
young animals are ultra-sound scanned for carcase traits.

Even if you are unsure on how to interpret 
estimated breeding values (EBV) - no problem! 
With a 4,5 star rating for 

Completeness of Performance 
Recording – we understand the ins and 
outs of the concept and can aptly advise 
our customers to improve profitability in 
their herds. 

Five good reasons why OKABRA BRAHMANS

1

We regularly introduce new superior genetics by 
acquiring the best semen available from proven 
sires in Southern Africa as well as globally to match 

our breeding goals. This gives us better international 
linkages for international genetic evaluations.

4

We test our own bulls under extensive farming 
conditions in our commercial cow herd – we thus understand 
our customers’ needs. We are our own toughest critics. 
Young bulls are reared extensively with the commercial 
herd without grow-stimulants to select the best for client 
profitability.

2

3

Stud sire OKB 15/270 Comoro, from 
leading American genetics

Young prospective stud sire OKB 
18-710 Tundra, out of leading 
Australian genetics

Feed efficiency tests at GenTecSol
Ultra-sound
carcasse scanning

Tried and tested under realistic conditions 5
 Average breeding value of each genetic trait of 
all 23 present OKABRA herd sires (2 breeding 
seasons) with 50% being the Brahman national 

herd average. All bars to the right depict better 
performance (except mature cow eight). These average EBVs 
of our stud sires will have a profound influence on the future 
genetic trends of these traits.
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‘It all starts  
with a dream’

To be in the stud business for almost 50 years and still grow is quite an 
achievement. Few herds attain this success. It indicates reliability, quality  

and good management. The Kroon Vee team reveals its recipe for success.

E
ven though Kroon Vee of 
Vryburg is one of the largest 
Brahman studs in South Af
rica, its principles can be ap

plied to any industry.
At Kroon Vee, it all starts with a 

dream. Ever since he was a child, Mr Jan 
van Zyl Snr dreamt of having the largest 
Brahman stud in the country. His father, 
Gideon, farmed Afrikaners, but Jan’s 
love for Brahmans grew intensely. As a 
schoolboy in 1972, he bought his first 
bull and four heifers. Today, 48 years 
later, that dream has come true, and 
his sons, Gideon and Jan Jnr, are also 
involv ed in the business.

In order to achieve this goal, not just 

one dream came true, but many small er 
ones as well. Kroon Vee’s motto – If you 
can dream it, you can do it – is linked to 
every decision and choice.

When young people ask Jan what 
they should farm, the answer is easy: 
“With what you love.” Only then will the 
farmer care for it, cherish it and enter
tain ideals about it.

Dreams provide direction; direction 
provides a destination; a destination 
needs a route; a route consists of mile
stones; and milestones are goals, he 
says.

The Kroon Vee team makes annual 
decisions about the herd’s breeding 
goals, including fertility, excellent tem

perament, udders and milk production, 
longevity, and ease of calving.

Vigorous calves and the profitabil
ity of the herd are the business’s main  
assets. The herd makes it possible for 
the Van Zyls to buy more land and to ex
pand, even though Brahman cattle are 
their only source of income. Brahmans 
are the reason the enterprise has grown 
into the megabusiness it is today.

 LOCATION 

Vryburg,  
North West

Kroon Vee’s cow factory. With every mating,  
a dream must come true. Every female animal  
is matied individually by a specific bull. Every 
calf that then comes along is appraised to 
ascertain whether the intended genetic  
progress was achieved. PHOTOS: SUPPLIED
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The Van Zyl family. In front, from left, are Jan Snr with Jana in his lap, Lin-Mari, Liané and Irma. 
Behind them are Jan Jnr, Marnel, Rodien with Mira, and Gideon.

ART AND SCIENCE
The breeding policy is also founded on 
dreams. Jan Jnr explains the principles 
they follow when applying both art and 
science.

“The art lies in a breeder using eva
luation to identify the structural strong 
traits in the herd, as well as the weak 
points that should be improved. The 
process is continually improved upon 
by identifying the correct bulls, whether 
they are already in the herd or have to 
be bought.”

Kroon Vee’s success story is founded 
on the fact that every calf is the result 
of the breeder’s mating decision the 
previous year. The decision regarding 
which bull should cover a cow is apprais
ed visually after birth and at weaning, 
and points are awarded. The process 
is repeated continually, so that mating 
decisions can become more predictable.

“We do the same when it comes to 
the mother, and the data is available 
when mating decisions are made. This 
is how we decide which bull will be best 
at improving the cow’s structural weak 
points.”

ASSESSING PROGRESS
With every mating, a dream must come 
true. Every female animal is mated indi
vidually by a specific bull. Because the
se decisions were taken the year before, 
every calf that is born is appraised to 
measure whether the intended impro
vements were in fact achieved and the 
goal reached. So, every mating decision 
is evaluated to determine progress as 
soon as possible.

The dream is also important when it 
comes to buying bulls.

“What must the bull bring to your 
herd? It must always have traits that be
nefit your herd, but the bull must also 
come from a herd that excels in fertil
ity, milk, and good, reliable records. The 
bull must come from a breeder that has  
integrity.

“Kroon Vee seeks out hardy, adapted, 
productive, fertile bulls and strives to 
also deliver this to its customers, so that 
they can earn money from their pur
chases with pride,” says Jan Snr.

ECONOMIC ADVANTAGES
Fertility is a primary economic trait. The 
two norms the business uses for fertili
ty are age at first calving and the inter 
calving period (ICP) of the cow and herd.

“Our herd sires are chosen mainly 
from cows that have proved them selves, 
for example the bull JVZ06233. His  
paternal granddam had 17 calves over 
the course of 20 years and an ICP of 
385 days. The age at first calving was 
27 months. His maternal granddam had 
13 calves over 16 years and an ICP of 
376 days. The age at first calving was  
29 months.”

By using a bull such as this, Kroon 
Vee is promoting longevity and fertili
ty, both of which confer large economic 
benefits. They do not use a bull unless 
its dam and her performance have been 
evaluated thoroughly.

EXCEPTIONALLY GOOD ICP
When the Van Zyls make their mating 
decisions, it takes place in a kraal with 
the database providing both the bull 
and the cow’s breeding values so that 

corrective mating can be applied. If, for 
example, a cow has a lower milk value, 
she will be placed with a bull that has a 
very high breeding value for milk.

The same principle is applied to all 
other traits. The database also includes 
her previous calves’ visual appraisal 
score, so that the right bull can be iden
tified for her.

Every breeder must set short and 
longterm breeding goals. Because fer
tility is the most important economic 
trait on any farm, it remains one of the 
business’s most important breeding and 
management goals. This is why the dams 
of the business’s complete offering of 
210 bulls and heifers at the 2017 pro
duction sale had an average ICP of 399 
days. In 2018, the ICP was 402 days and, 
in 2019, 396 days. On top of that, these  
figures were achieved after catastrophic 
droughts.

“It creates trust among prospective 
and established buyers and is part of 
our recipe for success,” says Gideon.

Fertility is also linked to scrotum  
circumference and they, therefore, 
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have a selection goal of improving it. 
The herd has consequently made great 
progress in this regard. 

COW FACTORY
Kroon Vee regards the cow herd as a 
factory that has to generate profit and 
continously improve genetically. 

Fertility and kilogram produced per 
hectare are the most important indica-
tors of progress. 

The better a heifer grows, the earlier 
she reaches the goal weight of 350 kg, 
which is used as the norm for when 
heifers can be mated. This has a direct 
favourable effect on age at first calving 
and the weaning weight when calves 
are marketed to feedlots. At the current  
weaner-calf price, an extra 20 kg per calf 
is equal to R700 per calf, which increases 
the economy of effective meat produc-
tion significantly. This is why, in the Van 
Zyls’ view, bulls don’t cost money, they 
generate money.

They primarily use self-bred bulls. 
When they do buy a bull, they are not 
just buying the animal, but specific  
genetic traits from a particular, success-
ful herd, backed up by reliable and 
accur ate figures, where the seller is  
pursuing the same profitable goals.

They visit herds beforehand to ascer-
tain their strong and weak points and to 
look for breeding stock that will supple-
ment their own goals.

GENOMICS PROGRAMME
Kroon Vee is part of the Southern Afri-
can Beef Genomics Programme (BGP). 

The Van Zyls believe it will be of great 
benefit not only to the breed and the 
Kroon Vee herd, but also ultimately 
their buyers. 

Apart from the testing for meat qual-
ity and tenderness performed on Kroon 
Vee bulls for the BGP, the business  
carries out its own, independent evalu-
ations with the prospect of obtaining 
breeding values for meat quality, tender-
ness and marbling.

The scans for rib fat, rump fat, marb-
ling and eye-muscle area are done 
by the Agricultural Research Council, 
which sends it to the Brahman Breeders’ 
Society and Breedplan, where breeding 
values are calculated.

“We believe there is a direct rela-
tionship between fertility and rib-fat 
depth. A cow needs a certain condition 
and amount of body fat to conceive 
again,” says Jan Snr.

It is because of these reasons that 
Kroon Vee is still growing after almost 
50 years and going from strength to 
strength. 

“For a farming business with all its 
eggs in one basket [Brahmans] and a 
father-and-son team who tackle every-
thing with diligence and teamwork, we 
are excited by the prospect of where we 
will be in five year’s time.”

MEAT PRODUCTION
The main goal remains efficient, profit-
able beef production. The main market 
is still the commercial breeders who 
breed weaner calves and replacement 
heifers for themselves and who want to 

run a profitable cattle-farming opera tion. 
“We must be able to produce meat eco-
nomically and profitably off the veld. For 
that reason, the whole business is also 
evaluated in terms of yield as measured 
in kilogram per hectare,” says Jan Snr.

These strict selection criteria resul-
ted in Kroon Vee being chosen as South 
Africa’s largest, most fertile Brahman 
herd in South Africa in 2015, 2016, 2017, 
2018 and 2019. Kroon Vee has held its 
own successful production sale on the 
first Wednesday in November for the 
past 23 years.

“We are grateful to our buyers who 
have demonstrated trust in our pro-
duct over the years and who support 
us every year because they earn money 
from our breeding stock,” says Jan Snr.

BULLS ARE AN INVESTMENT
His advice for commercial breeders 
is that they must identify herds and 
breed ers who farm in similar conditions 
and aim for similar breeding goals. They 
must also have access to an accu rate, 
reliable database to eliminate guess-
work when buying new breeding stock.

A bull has a big impact on a cow herd. 
The genetic influence of the herd’s cur-
rent sire on the herd’s progeny is 50%, 
the previous two bulls (this current sire  
and his predecessor) comprise 75% and 
the previous three generations of sires 
account for 88%.

Therefore, a good bull is the best in-
vestment a breeder can make. A cow (ba-
sed on 365-day weight) only contrib utes 
about 10% to herd improvement, but 
bulls are responsible for almost 90%.

Cattle farming and success are the 
great inspirations for this family, who 
daily strive to improve by increasing the 
efficiency and profitability of their busi-
ness. But above all, it is to empower 
others by sharing their own success 
with them.

ENQUIRIES: Mr Jan van Zyl Snr,  
082 444 5222, e-mail: jan@kroonvee.com; 
Mr Gideon van Zyl, 082 944 0600, e-mail: 
gideon@kroonvee.com; Mr Jan van Zyl Jnr, 
082 944 0500, e-mail: jvz@kroonvee.com;  
web: www.kroonvee.com

Fertility is the most important economic trait on any farm.  The two norms used to judge fertility 
are age at first calving and the inter-calving period of the cow and herd.
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Achieve success with 
love and dedication

B
reeding Brahmans 
that will make a 
difference in other 
breeders’ and buy

ers’ herds is the goal of Wel
tevreden River Ranch, a family 
farming business in Maasstroom 
on the Limpopo River that belongs 
to husband and wife Christiaan and  
Mieke Botha.

They purchased the farm in 2015 and 
started a Brahman stud with 30 cows 
and a bull they bought from Mr Willie 
Becker. In 2017, they waved Pretoria  
farewell and settled on the farm per
manently because stud farming needs 
total dedication. They bought their next 
breeding herd from R10 Brahmans.

“As new breeders who came 
from the building trade, we 
knew nothing about farm
ing. We had a lot to learn.

“While we wanted to in
crease our cattle numbers, 
we didn’t realise at the time 
that stud farming is about quality, 
not quantity.” 

The couple started attending Brah
man shows and training days, and they 
are learning something new every day.

Brahmans are hardy cattle that adapt 
quickly and easily to any environment, 
and this is one of the reasons they start
ed a Brahman stud, since they farm in 
an arid region of Limpopo with low rain
fall where Brahmans are well suited.

The couple currently has 195 stud 
cows. They practise very strict selec
tion and the Brahman Cattle Breeders’  
So ciety inspects the herd annually.

Any animal that drops below the 

breed average is slaughtered or moved 
to the commercial herd. If a cow does 

not calve or raise a calf every year, 
she is deregistered.

“Only the best are retained. We 
only buy bulls that fit in with our 
breeding programme and blood
lines. Good muscling, masculinity 
and gait are important.”

The Bothas don’t follow a bree
ding season. Because the bulls 
are with the cows right through 
the year, the bulls must be able to 

maintain their condition. Five bulls 
are used with the cows, while semen 
from 12 other bulls is used for artificial  
insemination. They want to perform 
embryoflushing and transfer in future.

“We first do thorough research, be
cause a wrong mating combination can 

set you back significantly, and we just 
can’t afford that.  For us, it is impor
tant to use our top cows and bulls 
to the full est extent. That is why 
we consid er an embryo program
me as one of the most important 
future goals to help us incorpo

rate as many valuable genetic 
traits as possible.

The road ahead is looking 
promising for the Brah
man, as the breed plays a 
pivotal role in the beef in

dustry. There will always be a 
demand for functional Brah

mans that can produce off the veld. As 
for breeders, if they truly love farming, 
they can only be a success.

ENQUIRIES: Ms Mieke Botha, 079 229 4385, 
email: mieke@weltevreden.co.za

 LOCATION 

Maasstroom, 
Limpopo

The bull Mr Jean Manso R10 15-40, which the 
Bothas bought for R1 million at R10 and WRR’s 
auction last year, contributes to their herd’s 
excellent genetic depth.

Their goal is line breeding Brahmans that are better than previous 
generations, say the Bothas of Weltevreden River Ranch. Every 
generation has to show a structural improvement, with better bone 
structure and more meat, and have good milk and temperament.

Lady Leah WRR 17-36, one of Weltevreden 
River Ranch’s top heifers bred by the Bothas 
themselves, has taken many ribbons at shows 
and is an exceptional, beautiful female animal 
with a good temperament. The heifer is shown 
here at the 2019 Thabazimbi show, where she 
was Reserve Intermediate Champion.  
PHOTOS: SUPPLIED
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50 years of great 
Brahman
The Loriza Brahman  
stud, registered in 1967,  
boasts 53 years of breeding 
excellent animals selected for 
growth, by emphasising docility, 
fertility and milk production.

B
rahmans can adapt and  
thrive almost anywhere, 
says Mr Louis Meyer Snr, the 
head of Loriza Brahman on 

the Nietverdiend farm in North West.
“Even though we also farm the Brah-

mans commercially, we manage the 
registered Brahman herd in a practical 
manner. In this way we can supply our-
selves and every other commercial 
beef producer with high-quality breed-
ing stock at a bigger profit.”

This is why the breeding policy em-
phasises that gentleness, fertility and 
milk production equal growth. Both the 
stud and commercial animals graze 
on natural veld, which consists mainly 
of sourveld and a small amount of 
sweetveld. The commercial cattle 
consume just a minimal amount  
of stov er, while the stud cattle have  
access to veld only. Licks are season- 

ally ad justed to the available grazing.
Stud animals are sold at the annu-

al production sale and out of hand as 
breeding stock.

Commercial female animals are also 
sold as breeding stock, but commercial 
bulls are finished and sold as slaughter 
oxen. About 100 bulls are offered at 
the production sale, which usually 
takes place on the last Friday in May. 
This year’s sale was moved to 16 Octo-
ber at the Lichtenburg showgrounds, 
due to the Covid-19 pandemic.

More bloodlines are added from 
American herds, such as JDH of the 
Hudgins family in Texas, America.

“What makes the Loriza herd special 
is the adaptability of the cattle, so that 
they excel in all conditions. Therefore, 
a Loriza Brahman will ensure profit for 
its owner at a low cost,” he says.

This cattle operation is based in South 
Africa’s tough, dry bushveld, where it 
is difficult to combat disease and pre- 
dators in an area where heart-water, 
redwater and anaplasmosis occur. 

The farm receives 350-400 mm  
of rain per year, but less in some years.

This is when the Brahmans prove 
their hardiness by retaining their good 
condition.

“A Loriza Brahman can fit in and 
flourish in any region,” says Meyer.

The business also exports Brah-
mans to Tanzania, Botswana, Namibia,  
Mozambique and Zimbabwe.

The Loriza herd’s fertility is far 
higher than the breed average. All 

Selection on the basis of performance is  
at the core of Loriza Brahman’s success.

ROAD TO SUCCESS
The Loriza herd was established in 
1960 when three Stuart heifers and a 
Hudgins bull were imported from Texas, 
America. Another three heifers were 
added from Howard Parker’s  
well-known V8 herd in 1965. In 1969,  
a top-class bull from the Sugarland 
herd also joined Loriza.

Thanks to performance testing, this 
genetic foundation was moulded into 
a predictable herd characterised by 
fertility, milk, adaptability and hardy 
animals with a good temperament. 
Since 1978, more than 33 000 calves 
have been subjected to phase-A and 
phase-B performance testing. More 
than 4 000 bulls have undergone 
phase-D tests.

“The Loriza herd managed to survive 
all the downturns in the beef industry 
because of our no-frills breeding policy. 
Strict selection for performance has 
resulted in continual improvement, and 
has been at the heart of our success.   
It has led to a process of continuous 
improvement. Loriza will continue to 
supply commercial and stud breeders 
with outstanding breed ing stock 
through rigorous selection, strict cul-
ling and rigorous performance testing,” 
says Meyer.

 LOCATION 

Zeerust, 
North West
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bulls are tested for fertility befo-
re being marketed. Some of Loriza’s 
cows calve every year until they reach 
the age of 20. The intercalving period 
is 377 days. 

From 2004 to 2016 and again in 
2018 and 2019, Loriza Brahman pro-
duced the Breedplan Cow Group of the 
Year, which is mainly determined by 
herd fertility.

Docility is considered to be essen tial 
in the selection of breeding animals, 
and plays an important role in fertility. 
Meyer says a Loriza Brahman must be 
manageable, without exception. 

The female animals’ milk production 
value is plus six units above the breed’s 
average breed ing value. Docility, ferti-
lity and milk production equal growth; 
this is the pride of Loriza Brahman and 
the most important traits on which the 
herd is built. 

ENQUIRIES: Mr Louis Meyer Snr, 082 925 3829, 
072 906 6191, e-mail: loriza@truenw.co.za

RIGHT: One of 
Loriza Brah-
man’s bulls.  
The Meyers have 
been farming 
Brahmans for  
53 years.

BELOW: Stud 
and commercial 
animals graze 
on natural veld. 
PHOTOS: SUPPLIED
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Brahman boom in 
the Eastern Cape
Mr Miles Dicke and his Dicke Brahman Stud 
are taking the lead in a small corner of the Wild 
Coast. Thanks to his progressive farming, he 
raises hardy, functional, fertile animals on his 
coastal farms near Kei Mouth, where they are 
exposed to a high incidence of disease.

M
r Miles Dicke, who has 
a stud of more than 
600 Brahmans in the 
Eastern Cape, has a long 

history of successful breeding. He 
grew up in the Lowveld of Limpopo, 
where his grandfather, Mr John War-
ren, imported some of the first Brah-
mans to South Africa. His parents, Mr 
and Mrs Theo and Maré Dicke, also 
farmed with Brahmans. Dicke’s father 
was a qualified Brahman judge and 
moderator of the interbreed judges 
corps. Dicke is a senior judge himself. 

Following a two-year stint ranching 
on one of the largest farms in Texas, 
America, Dicke started farming near 
Kei Mouth, where he’s been for more 
than 20 years. He hosts an annual 
production sale; this year on 10 Sep-
tember. With an impressive line-up of 
20 stud bulls and 20 stud females, it 

promises to be a sale of excellent qua-
lity, offering only the best to stud and 
commercial buyers.

“In my breeding policy, I aim for fer-
tile, functional, performance-tested 
cattle that will deliver the best return 
on your investment on any veld.” 

Brahmans are well known for their 
F1 crosses because of their hybrid  
vigour, which results in heavier wean-
ing weights and a disease resistance 
on par with Bos indicus cattle. It is in-
teresting to note that the pure-bred 
weaners are often as heavy as the 
F1 Brahman crosses.

SCIENTIFIC DEVELOPMENT
Dicke’s interest in cattle goes beyond 
his own stud and Brahmans. He is also 
interested in the scientific develop-
ments resulting from the Beef Geno-
mics Programme. 

“We have so much untapped in-
formation that will assist farmers on 
all levels to produce quality, healthy 
stock. Farming commercial beef along-
side our stud, gives us the opportunity 
to see how our genetics perform in the 
general cattle industry, ensuring that 
our customers get more than they bar-
gained for. We breed stud, but produ-
cing beef is our passion,” he says. 

WHY BRAHMAN? 
The Brahman cow is the queen of  
the South African beef industry. In 
addi tion, Brahmans can adapt to any 
region in South Africa. 

Many of Dicke’s bulls are sold to  
cattle farmers across the country, of-
ten in areas with better grazing and 
fewer diseases. 

Another advantage is that the bulls 
manage to excel in difficult conditions.

“I always believe my bulls are in peak 
condition just before our sale, but I am 
sometimes surprised when I visit a 
customer’s farm and see the bulls 
doing their work in an even better con-
dition than when I sold them.   

“It just proves how unique our bree-
ding material is,” says Dicke. 

He also exports bulls. “It doesn’t 
matter in which African country you 
are, you will find a Brahman. That 
speaks volumes.” 

ENQUIRIES: Mr Miles Dicke, 084 589 3174, 
e-mail: mwdicke@mweb.co.za

BRAHMANCHARL VAN ROOYEN

Reproduction and strong cow families are two of the most important selection criteria. 

An example of the high-quality bulls that will 
be on sale this year. PICTURES: DICKE BRAHMANS
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Bos Blanco uses 
best breeding lines
Bos Blanco Brahmans breeds with the most 
influential Manso breeding lines. This stud’s breeding 
policy emphasises functional Manso Brahmans.

O
nly the hardiest cattle can 
cope with conditions in 
Africa. These cattle are 
Manso Brahmans with 

functional, transferable traits, such as 
fertility, growth, high weaning weight, 
good udders and teats, gait and struc
tural correctness. That is his breeding 
goal, says Mr Burnie Staal, who has 
been using the world’s most influen
tial Manso breeding lines for 29 years.

His conditions include warm sum
mers, cold winters and sweetveld.

The Bos Blanco breeding lines were 
bred from MN Mayro Manso, Paret, Su
garland Loxacrata, Sugarland Suville,  
Sugarland Rexcrata and old JD Hudg
ins lines (which are used selectively).

The Brahman is the king of cross
breeding. It does not compete with 
other breeds; it augments them. Gene
tically, the breed is not related to Bos 
taurus and Africa’s Sanga breeds, and 
predictable hybrid vigour is a given.

Brahmancross calves are sought 
after in feedlots and they perform  

especially well in backgrounding. They 
adapt easily to extensive conditions.

The Brahmancross cow is the most 
soughtafter mother line in Southern 
Africa. Her ability to adapt and to 
perform efficiently with any breed in  
a breeding programme has been  
test ed. She can regulate birth weight  
and deliver high weaning weight. 

Adapted animals in a specific en
vironment are fertile animals. That is 
why 10 synthetic breeds use the Brah
man as foundation. Staal says the com
mercial breeder is his most import ant 
customer. A high weaning weight and 
functional replacement heifers are 
some of the most important traits.

Bos Blanco hosts two production  
sales a year, namely an auction of  
female animals in July at BelaBela, 
Limpopo, and a bull auction in August 
at Kroonstad in the Free State. 

ENQUIRIES: Mr Burnie Staal, 082 463 0358, 
email: info@bosblanco.co.za

Lot 1 : BOS 16 6109OFFER : 150 Bulls
75 Beefmasters, 50 White Brahman, 5 Red Brahman, 20 Boran/Borman/Bosmaster

KROON BOMA : NEXT TO N1, 8km SOUTH OF KROONSTAD
Burnie 082 463 0358 | Dennis 082 828 1082 | Danie Rohlandt 082 828 6892 | Office 056 212 6567

BOS BLANCO
BULL SALE63st PRODUCTION AUCTION

B.W. STAAL (PTY) LTD

11:00, KROON BOMA
        Kroonstad

Lot 11 : BOS 11 117

WEDNESDAY 19 AUGUST 2020
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T
arka Brahmans was started in 
1980 by the late Mr Eric Bilse 
of Bilse and Sisal Brahmans. 
In 1983 the McEwan and Por-

ter families bought Bilse’s shares in the 
partnership. Four years later, the herd 
was divided in two, when the Staal fa-
mily of the Bos Blanco stud near Kroon-
stad purchased the McEwan herd.

Since then, Tarka Brahmans has been 
run and managed by Mr and Mrs Wayne 
and Tracey Porter. They have succeeded 

in breeding a sought-after pure South 
African Manso-type Brahman.  

Tarka Brahmans strives to breed a 
medium-framed animal that is functio-
nal, fertile and docile and has natural 
muscling. A strict line-breeding pro-
gramme is followed, in which purebred 
South African white Brahmans are used 
to breed genetically superior animals 
that promote genetic predictability.

The stud always produces good, pure 
Brahman breeding material and predic-

tability, even to the extent that calves 
look like their parents and grandparents.

Tarka Brahmans does not hold sales, 
except for participating in the Sale of 
the Roses at the Parys Dome each year. 

“We invite everyone to come and  
visit the farm and view our cattle to 
purchase unique breeding material,” 
says Porter. 

ENQUIRIES: Mr Wayne Porter, 082 821 9379, 
e-mail: tarkab@live.co.za
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SA’s white Brahman 
are a trump card
Performance testing is a helpful tool for selection. 
This breeder fully supports the Brahman Cattle 
Breeders’ Society’s performance-testing system 
and Beef Genomics Programme.

Mr Wayne Porter with some of 
his excellent Brahman cattle 
on his farm near Tarkastad. 
PICTURE: TRACEY PORTER
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Preparations on course 
for expo in September
Individual breeders and clubs are once again invited to enter  
the BKB Africa Livestock Expo. The management hopes the 
restrictions caused by the Covid-19 pandemic will no longer 
be a factor by then, and that with a new small-stock section, 
the show will be an even greater success than last year.  

P
reparations are continuing to 
host the BKB Africa Livestock 
Expo (ALE) in the Afridome 
Showgrounds in Parys again 

this year. If everything proceeds ac-
cording to plan, the expo will be held 
from 1-5 September. It is hoped that 
the lockdown rules associated with 
the Covid-19 pandemic will be a thing 
of the past by then.

“The top management took the de-
cision as a consequence of the many 
agricultural shows that were cancelled 
due to the pandemic. We are, therefore, 
offering breeders and exhibitors the op-
portunity to be part of a livestock and 
interbreed show, as well as static exhibi-

tions,” according to a statement by the 
show’s top management.

“This year we are excited to welcome 
small stock to the show. It is clear that 
many breed societies decided not to 
show or exhibit this year, but we invite 
individual breeders and clubs to enter,” 
the statement reads.

The event was held for the first time 
last year, under the auspices of the pri-
mary sponsors, BKB and Landbouweek-
blad, to establish a new show in the 
central region of South Africa, following 
the demise of the livestock sections of 
the Rand Easter Show and the Pretoria 
show are no longer held. The Brahman 
breed attracted the most entries at last 

year’s expo. The necessary measures to 
maintain hygiene will be strictly applied 
at ALE, in order to comply with govern-
ment regulations.

Participating breeders and companies 
can be assured of social media mar-
keting ahead of, during and after the 
show, as well as complete coverage 
across all Landbouweekblad’s digital 
platforms. In the meantime, keep an eye 
on the media for more information re-
garding the show.

ENQUIRIES: Mr De Waal Nigrini, 082 853 5388; 
Ms Carla de Kock, 082 447 1650;  
e-mail: info@bkbale.co.za; Facebook:  
www.facebook.com/bkblivestockexpo

Two Brahman breeders were awarded the highest honours at the BKB ALE show in 2019. The heifer WWH15-899 of WJ Farming near Rusten-
burg was crowned Supreme champion female animal, while the bull SER17-41 of Serfontein Farming near Potchefstroom was crowned Supreme 
champion bull. In the photo on the left, from left, are Messrs Charl van Rooyen, assistant editor of Landbouweekblad, Willie Jacobs, owner of  
the female animal, Martin Seyfferdt, interbreed judge, and Michael Ramotsetsane, handler. In the photo on the right, from left, are Van Rooyen,  
Mr Jan Serfontein, owner of the bull, Seyfferdt and Mr Petrus Moleko, handler. PHOTOS: WAYNE SOUTHWOOD

 LOCATION: 

Parys, 
Free State
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R10 Brahmans an investment
The most important goal for this Limpopo couple is 
to provide breeding stock that is suitable for every 
Brahman breeder, as well as for composite breeds.

W
hen a cattle farmer buys 
an R10 Brahman, he is 
not just buying a bull or 
heifer. He becomes part 

of a 45-year investment that includes 
a far-reaching breeding, research and 
selection programme.

The R10 Brahman herd is built around 
selected heifer lines, a herd that origina-
ted from 10 cow lines and about 64 bulls, 
say the owners, Mr and Ms Llewellyn 
and Corrie Labuschagne from Letsitele 
in Limpopo. Llewellyn says the stud has 
been in business since 1976, when he 
started it with a single white cow.

This region has mopani veld and sweet 

grazing, and is tough heart-water, red-
water and anaplasmosis country.

The Brahman is an acknowledged  
browser of trees and shrubs, and 20% 
of the R10 intake consists of leaves,  
a testament to how well these animals 
are adapted.

The goal is to breed red and white 
Brahman that can compete with all 
breeds in terms of muscling, bone, breed 
character, feed conversion, growth and 
hardiness. “Our cattle, therefore, thrive 
everywhere in Africa and our Brahman 
can be found in seven other countries al-
ready,” says Labuschagne. The herd has 
bred 380  champions, as well as 123 stud 

bulls used by other stud breeders.
The most important goal is to provide 

breeding stock that is suitable for every 
Brahman breeder, as well as composite 
breeds. They achieve this by consistently 
breeding bulls that fulfil all requirements. 

About 85% of R10’s buyers are re-
peat customers. The breeding stock has, 
there fore, been tested and approved by 
other breeders. The herd has been per-
formance tested for 45 years. 

However, animals aren’t selected on 
per formance figures alone – visual apprai-
sal and pedigree is also taken into ac-
count. With reproduction being 10 times 
more important than any other trait,  
reproduction, mothering ability, milk and 
weaning weight are emphasised.  

ENQUIRIES: Ms Corrie Labuschagne, email: 
corrie@alliancefruit.co.za, 082 820 4710
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‘Integrity ensures success’
Richugo Brahmans’ cattle can adapt anywhere in 
South Africa, even in difficult conditions. Many of 
its bulls are exported to neighbouring countries.

R
ichugo Brahmans started in 
1981 when Mr Hugo Maree’s 
father, Heinrich, bought 
his first white Manso-type 

Brahmans. From the outset he selected 
for quality, fertility, gait, milk and meat 
qualities, as well as cows with good  
udders and mothering abilities.

The Marees have been on the family 
farm, Sulphur Spring, for five genera-
tions. Maree’s son, Rian, farms along-
side his father. The farm is situated in 
the south-eastern corner of Mpuma-
langa, right next to Eswatini (Swaziland).

Richugo Brahmans’ bulls are sold 
countrywide and exported to neighbour-

ing countries. The HHM brand has also 
become widely known thanks to good 
performance at shows.

“Due to our characteristic medium- 
framed cows with their exceptional 
width and good temperament, our Brah-
mans are popular with stud and com-
mercial breeders,” says Maree.

Cattle are weighed every two months. 
In this way Maree determines when and 
how to adjust the licks so that the cows 
can maintain a good weight and the 
calves can grow optimally. The figures 
are sent to the Brahman society to be 
processed, in order for the cattle to be 
compared with the breed average.

There will always be cows in any herd 
that produce above-average calves and 
whose progeny represent the stud in 
the show ring year after year. The Ma-
rees try to consolidate those lines in 
the breeding programme by using the 
daughters for breeding or embryo do-
nation. These cows’ sons are used as 
stud bulls in the herd to transmit their 
mothers’ traits and upgrade the herd.

“In a programme such as this, it is vital 
to determine the inbreeding co efficient 
and to keep it as low as possible.”

Richugo Brahmans strives to keep  
its customers and co-breeders happy 
and to deliver guaranteed breeding 
stock, because it believes integrity and 
honesty ensure long-term success. 

ENQUIRIES: Mr Hugo Maree, 083 701 5676, 
email: chmaree@lando.co.za
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‘Brahman the 
logical choice’
A stud farmer from Parys describes the Brahman 
as a breed that is easy to farm. However, it 
requires dedication to breed the best Brahmans.

A
fter he acquired his first 
Brahman for cross-breed-
ing on the family farm in 
the Karoo, he fell in love 

with the breed, says Adv DeWaal Nigri-
ni. Today he  farms near Parys, where 
his stud, DKN Brahman, is based.  
Beginning in 1995, Nigrini kept 18 Brah-
man cows on a plot of 2,2 ha in Four-
ways in Gauteng. But with the encour-
agement of this wife, Erina, he start ed 
taking stud breeding more serious ly 
from 2004, buying white and red Brah-

mans and moving to farm near Parys.
A stud farmer must be willing to learn. 

Nigrini says his father-in-law, Mr Cois 
Joubert, who owns Luipaardsvlei Brah-
mans at Chipinge in Zimbabwe, keeps 
his weaner calves in the kraal for five 
weeks “because a Brahman that has 
smelled you, is tame for the rest of its 
days. If one follows his advice, it is easy 
to farm Brahmans”.

Some additional advice from Nigrini: 
Blood is not injected. Don’t try to rush 
things by taking shortcuts with selec-

tion and appraisals.
Brahmans are good-looking ani-

mals and are characterised by adapt-
ability, prepotency, fertility, the ability 
to survive and good gait, a unique tem-
perament and intelligence.

The cows are exceptionally good  
mothers that defend their calves with 
their lives and form herds that spend 
the night together. 

They have good milk traits and wean 
a vigorous calf every year that is second 
to none in the feedlot, and the breed’s 
maintenance needs are low.

The Brahman has a bright future 
in Africa. When Nigrini asked a young 
Brahman breeder from Zambia why he 
farms this breed, he answered: “There 
is simply nothing like it.”

ENQUIRIES: Adv DeWaal Nigrini,  
082 853 5388, e-mail: dknigrini@icloud.com

Elsje Pieterse
083 788 0932  |  agro@webmail.co.za

Adv DeWaal Nigrini PHOTO: SUPPLIED
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‘Brahman are special’
Invest in quality cattle and care well for them – 
then they will look after you, advises this breeder.

B
reed cattle that are easy 
on the eye and will make 
a good profit, says Mr Don 
McHardy, owner of REEBA 

Brahmans in Dargle, KwaZulu-Natal. 
“The desire to become a stud bree-

der of red Brahmans has taken me to 
parts of this country I would never have 
visited, where I met wonderful people. 
Some have become good friends. I’ve 
done everything possible to source 
good Brahman breeding stock while still 
living my dream.” 

McHardy started his cattle-breeding 
operation with an open mind and quickly 
learnt and saw the impact the Brahman 
had on his beef herd. Initially, he used 

red and grey Brahmans, but he preferred 
the red Brahmans because of their  
superior traits. Good red Brahmans, 
however, were hard to find. Then he 
bought an old stud bull on an auction, 
which had a huge impact on the herd. 
That sparked Mc Hardy’s aspiration of 
finding the best red Brahman breeding 
stock to breed red Brahmans that would 
improve his herd.

That was the start of REEBA Brah-
mans. The name is derived from the 
names of a few special people in his life 
– his wife, daughter and son – and his 
farm, as well as the words red, Brahman 
and the bull that started it all, Recife. 

“Cattle farming is a simple formula: 

a cow must produce a 
quality calf every year. Invest in quality 
cattle. And, if you look after them well, 
they will look after you,” says McHardy. 

His breeding philosophy is to apply 
consistent selection pressure on quality 
cattle, which will result in progeny that 
improves every year and delivers better 
profits. A cow is judged on her calf qual-  
ity every year. The weakest 30% of the 
calves and dams are removed from the 
herd. McHardy’s aim is to breed cattle 
that are eye-catching and make a profit, 
so that he can enjoy the rewards.

“There’s something special about a 
Brahman that makes one feel good  
inside. They become part of your life and 
family. Enjoy the ride,” says McHardy. 

ENQUIRIES: Mr Don McHardy, 083 338 5800, 
e-mail: DHM808@gmail.com

 LOCATION 

Dargle, 
KwaZulu-Natal



LIKE FATHER LIKE SON

REEBA BRAHMAN
PROFIT PERFORMANCE PRODUCTION

RED BOOSTER BULLS
BULLS THAT PRODUCE RED CALVES WITH HYBRID VIGOUR 

THEY COULD BE YOURS
Don McHardy 082 338 5800 dhm808@gmail.com
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These animals 
are well adapted
Efficient cattle that can handle droughts and walk 
far in search of grazing are the type of animals 
Grandin Brahman is breeding in Botswana.

M
r Dirk Jerling has run his 
Grandin Brahman stud 
from the farm Legono
nong in the Ghanzi dis

trict in Botswana since 2013. “We se
lect strongly for hooves because in the 
region of Botswana where we farm the 
soil is very sandy. Cattle must be able 
to walk far and easily, and take care of 
themselves and their calves.”

Jerling breeds bulls for the local 
market, which consists mainly of 
commercial farmers. He also hosts a 

production sale every year, offering 
female animals, and he supports the 
three annual bull auctions held locally 
in Ghanzi. Some of his bulls are, there
fore, available all year round.

Jerling is blessed with good sweet
veld. Rainfall amounts to an average of 
300350 mm per year, but the last few 
years (with the exception of this year) 
it was far below average. The farm 
does not have planted pasture.

Cattle are finished off in Jerling’s 
own feedlot before being marketed. 

He does not produce any crops and, 
there fore, does not have any fodder 
for feeding. Consequently, he buys ho
miny chop from Zambia to finish his 
bulls off in the feedlot. The cattle are 
given a phos phate lick throughout the 
year because the district is naturally 
deficient in phosphate. In winter, they 
get a highprotein (45%) lick.

Jerling describes his Brahmans as 
extremely efficient – mediumframed 
animals that walk easily, cope with 
drought, produce enough milk and 
adapt well to the environment. 

ENQUIRIES: Mr Dirk Jerling,  
+267 77521314, +267 72203811,  
email: grandinstuds@gmail.com

Mr Dirk Jerling bred these beautiful Brahmans 
in Botswana. PHOTO: GRANDIN BRAHMANS
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From three heifers to top herd
On this Lichtenburg farm the whole family loves 
Brahmans. So, it is no surprise that the children are 
already registering their own studs at a young age.

I
f you look after you cattle, they will 
look after you, was the advice given 
to Mr Gawie Coetzee by Mr Nico 
Meyer, one of his first mentors.

Coetzee started farming with three 
pregnant Brahman heifers at the age 
of 11. Located on the Rietdraai farm near 
Lichtenburg, the herd was later expan-
ded with red cattle bought from the Bos 
Blanco stud. 

The example set by the Staal brothers 
at this stud, the way they work together 
and take care of their workers, made a 
big impression on the young Coetzee.

Over the years, various mentors, such 
as Messrs Sietze Smit (breed director) 

and Hannes Liebenberg (SHL Brah-
mans), helped turn herd management 
and selection into a grand passion.

In 2015, GPC Brahmans garnered 
many honours at the Pretoria show. 
The bull GPC 12-20 also opened doors 
in Namibia and forged friendships that 
are still important to the family. “For the 
Coetzee family, words such as love and 
grace, are more important than science 
and numbers,” says Coetzee.

GPC Brahman is a proud family busi-
ness and Coetzee’s wife, Karolien, as 
well as their children all love Brahmans. 
The animals receive a lot of attention 
and are, therefore, child-friendly. The 

principle is that the temperament of 
cattle is influenced by the way in which 
they are handled.

In true GPC tradition, the children, 
just like their father, register their own 
studs at the age of 11. The eldest son, 
Abrie, created Gold Stud Brahmans in 
2018. “Be on the lookout for Daybreak 
Brahmans too, which will make a name 
for itself soon,” says Karolien.

“Every day is grace and people like 
my father, Gawie, Jan Steinman and all 
the women in the Brahman office have 
helped make farming with Brahmans an 
absolute joy,” says Coetzee.

The vision for the herd is to make a 
difference everywhere they go. Visitors 
and prospective buyers are always wel-
come to drop in at the farm. 

ENQUIRIES: Mr Gawie Coetzee, 072 267 6036.
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Stud and breeders on a journey
RAT Brahmans achieves success thanks to 
targeted mating, thorough research and the use 
of the best local and international breeding stock.  

R
AT Brahmans, between Vrede
fort and Koppies, is the family 
business of Mr and Ms Riaan 
and Helena Theron. Founded 

in 2006, it has developed into a sought 
after name in the industry, thanks to the 
Theron’s dedication. In 2019, Riaan was 
placed third in the Southern African 
Stud Breeder of the Year competition.

RAT’S BREEDING GOALS ARE:
■■ To be the best Brahman breeder.
■■ To be the provider of choice for local 
and foreign buyers.

■■ To breed bulls that will contribute to 
improving the national Brahman herd 

and meat quality so it will make an 
impact on the national beef industry.

■■ To breed bulls that produce heavier  
calves for the stud’s customers.

■■ To breed good replacement female ani
mals for the market.

RAT REACHES ITS GOALS BY:
■■ Doing thorough homework to acquire 
local and international breeding stock 
that will improve traits.

■■ Testing performance continually, in
cluding scoring and measuring birth, 
weaning, dam and mature weight, tem
perament, sheaths, hip height and scro
tum circumference.

■■ Meat quality plays an important role 
in consumer choice. Riaan has all his 
selected animals scanned to identify 
Brahmans with better meat traits for 
use in his breeding programme.

■■ The entire herd is analysed genetically 
– 98% of the animals have proven  
parentage, and the remaining 2% have 
paternity confirmation. Correct identifi
cation leads to precise, applicable data.

■■ Phenotypical evaluation – every Brah
man is observed physically, faults are 
identified and relayed back to the 
parents and blood relations so that bet
ter mating choices can be made.

■■ External appraisers assess and evaluate 
the herd regularly.

■■ The latest technology is used.

ENQUIRIES: Mr Riaan Theron, 078 292 2347, 
email: brahman@rsms.co.za
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Renewal from old, proven  
breeding lines
A founding member of the Selected Star auction 
group in Northam has sold his stud but still breeds 
true Brahman cattle and makes available semen 
from past well-known bulls.

T
he unregistered Brahman 
herd of the Lynribeer farm
ing operation can proudly 
stand its ground next to any 

stud animal, thanks to the experience 
of its owner, Mr Willem de Beer, who 
started working in this industry in 
1983. De Beer is a current member of 
the Brahman Cattle Breeders’ Society 
of South Africa.

Among the exceptional bulls he has 
bred over the years, one produced twins 

and another even a triplet. De Beer 
bought his first Brahmans from Dr Len 
Mine in Polokwane and his top stud bull 
from Mr Theo Dicke of Modjadjiskloof.

With help and advice from livestock 
expert Prof Herman Venter, De Beer 
started his breeding programme. 

He also bought shares in the bull XM11 
(a twin of XM12) for breeding purposes. 
This bull produced two twins and one 
triplet. All the animals survived and 
were incor por ated into stud herds. 

Over the years Lynribeer showed its 
Brahmans in Rustenburg, Lichtenburg 
and Randfontein. “As a young stud, it 
was truly special when Lynribeer Brah
mans was allowed onto the sellers’ list 
at the second Sun City auction,” says 
De Beer. He later also bought the bull 
Reeds Red RE 190. This bull won many 
shows and 740 straws of his semen are 
still available on request. 

De Beer also imported semen from 
Tuxpeno 30/2, Raffels 101/1, Comodine 
and other bulls to ensure diversity.

He was one of the founding members 
of the Selected Star auction group in 
Northam. Even though he sold his stud 
at the end of 1989, De Beer is still a 
member of the Brahman Cattle Breed
ers’ Society of South Africa and he cur
rently breeds pure, unregistered Brah
man cattle. 
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Klipveld tempers Brahman
These Brahman are tough and can adapt  
anywhere in the country, managing to thrive  
as they do on natural sourveld.  

M
r Dijan de Waal and his 
wife, Roelien, own the 
Zeekoegat farm in the 
Lichtenburg district and 

registered the Waalbrah Brahman 
stud with the Brahman Cattle Bree-
ders’ Society in 2016.

The farm is situated in the klipveld 
region along the Molopo River. Annual 
rain fall averages 450 mm, and the win-
ter months are particularly harsh. A har-
dy animal is consequently required to 
be able to survive in sourveld conditions 
like these. Cattle do not have the luxu-
ry of planted pasture or stover and are 
dependent on natural grazing. This is 

where they must mature and reproduce.
De Waal makes sure his Brahman re-

ceive good licks. The winter lick consists 
of bone meal, ureum, salt and flowers 
of sulphur. The production lick contains 
maize, Master 20 and salt. In summer, 
he provides a salt-and-phosphate lick.

All the cattle are heart-water adapted 
and can, therefore, thrive anywhere in 
South Africa.

“We select our animals at a young age 
so that we only offer the best cattle. Tem-
perament, reproduction and hardiness 
are the prime factors that are selected 
for. Waalbrah breeds hardy animals with 
a gentle temperament,” says De Waal.

The farming operation makes its mo-
ney from the sale of stud bulls and com-
mercial weaner calves.

De Waal participates in the North 
West Brahman auction every year. 

ENQUIRIES: Mr Dijan de Waal, 084 513 6770.

These Brahmans are selected at a young age 
to ensure that only the best cattle are offered. 
PHOTO: SUPPLIED
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Top honour after 
reviving old stud
Soon after he reinvigorated his parent’s established 
stud, Mr Theo de Marillac was honoured for having 
the most fertile herd, with a calving rate of 100%.

M
r Theo de Marillac farms 
with red and grey Brah
man on the farms Rub
bervale, Gravelotte, and 

Harmony, Ofcolaco, both in Limpopo.
He grew up in a Brahman environ

ment. His one grandfather, Mr Eric Bilse, 
owned Bilse’s Brahmans, and his other 
grandfather, Mr Theo de Marillac, es tab
lished the De Marillac Brahman stud. 

His parents, Mr and Mrs Dave and 
Yvette de Marillac, were previously the 
owners of Sisal Brahmans, which their 

son revived and registered in 2018. 
De Marillac’s main focus is on beef 

production and fertility, and he uses 
only the best breeding stock. This led to 
his being honoured in September 2019 
for having the most fertile herd in the 
country, with a 100% calving rate. 

“I place emphasis on functional, fer
tile cattle, and good udder, teats and 
mothering ability, while I am very strict 
on selection criteria for temperament,” 
he says.

The stud produces topquality com

mercial bulls that have a good consti
tution and do the stud name proud. He 
sells about 20 bulls a year.

 “I am still in the early stages of produ
cing stud animals. Top stud bulls will 
start automatically appearing as I conti
nue my focus on using highquality, per
formancetested bulls,” says De Marillac. 
He aims to hold his first production sale 
in September 2021. 

ENQUIRIES: Mr Theo de Marillac, 083 451 9566, 
email: theo@tdcattleandfeeds.com

Mr Theo de Marillac PICTURE: SUPPLIED
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Series of supplements puts 
Brahman in the spotlight
The seven Brahman supplements published the 
past few years, were intended to highlight specific, 
highly desirable traits of the Brahman breed. This 
publication brings this successful project to a close.  

W
ith this supplement, the 
Brahman Cattle Breed
ers’ Society of South 
Africa brings its project 

to promote the Brahman’s economic 
value by way of a series of informative 
supplements to a close. We thank all 
the writers, researchers, adver tisers 
and sponsors who were involved in 
the project for their selfless work.

Supplement 1: Why Brahman?
This provides an overview of why the 
Brahman is such a popular beefcattle 
breed in Africa. The information was 
provided by the society, eminent scien
tists in and leading breeders.

Supplement 2: Brahman,  
the king of adaptability
This supplement summarises the Brah
man’s unique appearance, which con
tributes greatly to its longevity, ability 
to survive and the traits that maintain its  
productivity in tough conditions.

Supplement 3: Brahman,  
the ideal dam line for Africa
This supplement highlights the charac
teristic Brahman cow, known for her 
good mothering qualities and ability to 
produce a vigorous weaner calf under 
a variety of production systems and cli
matic conditions. 

Supplement 4: Brahman,  
the king of cross-breeding
We explain why the Brahman F1 cow is 
considered worldwide to be the best 
produc tion unit in crossbreeding pro

grammes world wide. Commercial pro
ducers give their opinions and confirm 
the economic value and success achie
ved by using Brahman cows in their 
breeding programme.

Supplement 5: Brahman on the  
cutting edge of modern technology
This supplement discusses challenges 
and successes the breed has had in 
running new projects, such as the first 
results from net feed intake trails, the 
breed’s genetic expression of meat ten
derness and other genotyping. 

Supplement 6: Brahmans add econo-
mic value to your livestock herd
In this supplement successful Brahman 
breeders explain the economic value of 
the breed. The increasing popularity of 
commercial beef herds with Brahman 
characteristics is also discussed.

Supplement 7: Planners  
are frontrunners
In this supplement, we look at how the 
selection for specific traits ensures the 
Brahman is the breed of choice, and 
how this approach is supported not only 
by science, but also by the views of emi
nent breeders. 

BRAHMAN STILL SURPRISES
Through its typical character and contri
bution to the cattle industry, the Brah
man is still asserting itself in Southern 
Africa after 60 years. This is clear from 
the increasing demand for Brahman 
breeding stock, and high prices at auc
tions. At the start of the supplement 

project, a questionnaire was drawn up 
in cooperation with Dr Dirk Strydom of 
the University of the Free State’s Unit 
for Livestock Economics and sent to 
commercial farmers and feedlot owners 
to identify the breed’s strong and weak 
points. This study gave the Brahman 
council and breeders an indication of 
what they should concentrate on in  
order to move the breed forward.

After processing the questionnaire, the 
society accepted the challenges facing 
breeders, and can today confirm that 
genetic progress is making the Brahman 
even more competitive in the commer
cial beef industry. Over the past three 
years, great strides have been made with 
regards to these new breeding values, 
which were published recently:

■■ Measurement of temperament 
■■ Days to calving (fertility)
■■ Net feed intake (growth efficiency)
An updated, economically indexed 

system will be published soon. 
Commercial buyers of Brahman bulls 

have responded favourably, and are wil
ling to pay a significant premium for ani
mals who appear in auction catalogues 
with breeding values for specific traits. 

B BRAND
The Brahman council also decided that 
registered bulls meeting all breed stan
dards will be identified with our B Brand. 
The dam’s performance is also taken 
into account. Buyers of commercial 
bulls already prefer B Brand bulls.

The Brahman is at the forefront of 
tak ing the cattle industry and economy 
of the beefcattle industry to the next 
level. Rest assured that investing in a 
Brahman will always yield the necessary 
returns.

Mr Willem Barnard is a council member 
of the Brahman Cattle Breeders’ Society.
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